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Hundreds of users prefer Hackney Cylinders. 
These concerns have found that the absolute 
dependability and satisfactory performance 
of Pressed Steel Tank Company's products 
pay off in reduced costs, increased effi- 
ciency and savings in time. 


Because of Pressed Steel Tank Company's 
more than 35 years experience in designing 
and manufacturing containers for gases, liq- 
uids and solids, you are assured of uniform 
strength, weight and capacity. In the Hack- 


ney method—heat-treating processes—accu- 
rate control, constant supervision and in- 
spection—assure a better, more dependable 
product. 

Let a Hackney engineer help you determine 
the most practical and economical container 
for your needs. If your requirements are un- 
usual, he will help you design and develop 
a container to meet them exactly. There is 
no obligation. 


PRESSED STEEL TANK COMPANY 


1399 Vanderbilt Concourse, New York 


208 S. La Salle St., Rm. 1219, Chicago 


South 66th Street, Milwaukee 695 Roosevelt Building, Los Angeles 








> FORSTER 


PLUMBERS OUTFIT 


i Operates on butane or propane—emits no odors—forms no soot. 
h Melts a pot of lead in five minutes. Stays lighted regardless of 
} draught conditions. Burns 40 to 50 hours. Cylinder ICC ap- 
| proved. Write for a copy of our TORCH CATALOG. 


RANSOME COMPANY 


Manufacturers of Forster Torches and Burners 
4030 HOLLIS STREET EMERYVILLE, CALIF. 
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LETTERS 





BUTANE-PROPANE News welcomes com- 
munications from those identified with the 
liquefied petroleum gas industry, but 
readers will understand that this magazine 
does not necessarily concur in the per- 
sonal opinions so expressed.—Editor. 


Gentlemen: 


Most of our dealers have already subscribed to the 
Butane-Propane News and, no doubt, you will be 
interested to know that we succeeded in getting 
thirty-seven new subscribers for you last month. We 
also encouraged all of our dealers to secure the Hand- 
book Butane-Propane Gases, as we are anxious for 
them to keep abreast with the times in this new fast- 
growing industry, 

We have yet to find a single dealer who is not 
enthusiastic over your publication. There isa great 
need for this type of literature, and we wish you 
continued success. 

Cc. J. BENDER 
President 
Automatic Gas Equipment Co. 
Dallas, Texas 


Our appreciation for the compii:xents, and for such 
fine cooperation.—Ep. 
* 


Central Georgia Gas Co., 
Statesboro, Ga. 
Gentlemen: 

I would like to buy some equipment in order to 
burn some of your gas this winter. If you have a 
man who would like to make a sale, would appreciate 
it very much if you would send him up to see me. 

It is liable to turn cold at any time and of course 
if I freeze to death I won’t need any equipment. 

J. CARL EASON. 


Inc., 


Bird. Dtug Co. 
Metter, Georgia. 


It is reported that the equipment arrived in time.— 
Ep. 

e 
Gentlemen : 

Regarding the idea of a new name for the propane- 
butane industry, We use “‘Bottlegas.”” It is all we 
need. To prove it, one year ago the people here never 
heard of it. Today Bottlegas is a byword, and we 
have made 150 installations in 14 months. ‘‘Bottle- 
gas” is OK 

C. W. RICHARDS. 
Beltrami Hardware 
Bemidji, Minnesota. 


Liquefied petroleum gas, bottled gas, home gas, tank 
gas, compressed gas—and many variations. All have 
had votes. Any more?—Ep, 
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Gentlemen : 

We wish to thank the Butane-Prorpane News for 
the special binder furnished us for 12 copies of your 
magazine. 

We have used your advertising for the past five 
months and we would like for you to know that this 
has been the most positive advertising we have ever 
done. We have had inquiries from some 21 different 
states to our plants located in Tulsa, Okla., and 
Salem, IIl., and have been very much gratified with 


the results obtained. 
F. A. HENNINGER 


McNamar Boiler & Tank Manufacturing Co. 
Tulsa, Oklahoma 


Special Burane-Propane News binders are now 
available. See page 49. Also available are several 
more pages of profitable advertising space.—Ep. 


& 
Gentlemen : 


I want to take this means of congratulating you on 
this new Butane-Propane News, as it is one of the 
finest mediums of the petroleum industry. 

I take great pleasure in reading this and always 
look forward to getting my copy. 


J. L. GRIGSBY 


President 
American Butane Gas Company 
Oklahoma City, Oklahoma 
* 

Gentlemen : 

Keep up the good work. I have gotten many a 
sale from information in BuTane-Propane News that 
I would not have gotten otherwise. 


CHAS. B. TEMPLE. 


District Manager 
American Gas Service Co. 
Pittsburgh, Pennsylvania. 

e 
Gentlemen ; 

Although the publication of Butane-Propane News 
has only started when compared to the lives of the 
other gas magazines, it has already acquired the stand- 
ing of an indispensable source of data to our organ- 
ization. 


KENNETH SMITH. 


Odin Stove Manufacturing Co. 
Erie, Pennsylvania. 





“The ABC of LPG” 


Twenty-five thousand copies of an arti- 
cle that appeared in the June issue of 
ButanE-Propane News, entitled “The 
ABC of LP G,” have been sent out with- 
out cost in answer to requests since this 
reprint was offered to readers. 

There may be others who would like to 
have copies of this article on the elemen- 
tary facts of importance concerning our 
industry, and if so, we will print addi- 
tional ones, but hereafter: there will be a 
charge of $2 per hundred copies. 











BUTANE-PROPANE News 

















NO MATTER WHAT THE PROBLEM 


Experience in every use is at your 
command when you specify Shell 
Liquefied Petroleum Gas 


HROUGH years of experience, Shell has ac- 
Pnaceud a wide variety of information 
on the uses of liquefied petroleum gas. 

The breadth of this experience assures you 
of competent advice on such diversified sub- 
jects as equipment design, application meth- 














Sales methods, marketing in- 





dormation, construction of ods, storage and handling methods, construc- 
i plant facilities, are available to tion of facilities, and marketing information 
} domestic suppliers who are cus- ; . 

ccmnenned Ghiall. for domestic suppliers. 
The length of this experience assures you 


of the soundness of the service offered you 
by the Shell engineering staff. 

Shell’s experience, Shell’s technical service 
are as near to you as your phone. Simply call 
the nearest Shell office. 


Shell engineers have 
helped develop proc- 
esses for the use of 
liquefied petroleum 
gas in such widely | 
varied services as gas | 
enrichment, internal- 
combustion engine 
fuel, hotel kitchen 
and dining car fuel, 
etc. 





Shell engineers are thoroughly 
experienced in all industrial 
heating application such as 
heat-treating and high temper- 
ature work. They are prepared 
to help you in design of new 

equipment, development of 
new processes. 


SHELL LIQUEFI TROLEUM GAS 


Offices of SHELL OIL COMPANY, incorporaten - st. Louis + SAN FRANCISCO + NEW YORK 
INDIANAPOLIS © CHICAGO + MINNEAPOLIS + JACKSONVILLE + DETROIT + NEW ORLEANS + CLEVELAND 
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I SERVICE 
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\ VIi\ q) 
COMPLETE 
l 1 


SEEN 


im gases, A complete line of 
an” meters, special indexes and 
regulators has been developed to satisfy 


every conceivable opcrating condition. 





GENERAL OFFICES + 60 EAST 42u0 STREET, NEW YORK, ®. Y¥. 


AMERICAN 


METER CO 


INCORPORATED (ESTABLISHED (BR8) 
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MAINLY BEYOND THE MAINS 





Christmas is what you make it, but it’s 

SEASONAL a good idea anyway, or it wouldn’t have 

THOUGHTS been so popular through the centuries 

since the Star of Bethlehem shone in the 

eastern sky. The real significance of Christmas is the spirit it en- 

genders, and, even should it last but a day, it is one day for which 

humanity is the richer. In other words, despite war, hate, greed, 

duplicity and misery, there still survives one idea powerful enough 

to lift us to a higher plane. It is an indication of what we are 

capable of becoming if we make the effort. Idealism, the guiding 

star of man’s ascent from his apish ancestors, cannot die so long 
as the spirit of Christmas endures. 

We of BuTaNe-PRopANE News can think of no more timely greet- 
ing to our readers than expressing the wish that the ideals of 
December 25 may be with us and within our industry day in and 
day out through the coming year. 


To loyal luncheon club members, speak- 

MORE NOISE ers come and speakers go, but some of 

the jokes they tell go on forever. Pro- 

fessional orators have certain stock gags ever ready to spring, once 

they see the danger sign of unconcealed yawns and glassy eyes in 

their audience. For example, there is one we have been hearing regu- 

larly these several years. It is the gag that we eat more hen than 

duck eggs because the hens make more noise about their product. 

Although the joke has whiskers on it, and even though it isn’t true, 

it survives because over and above the laugh it produces, it puts 
over the point in a different way that it pays to advertise. 


In and around Miami, Fla., we are told 


WHO IS OUR there are several highly successful L. P. 
COMPETITOR? _ gas dealers. They don’t cut prices, they 


don’t poach on each other’s preserves, 
and they don’t steal customers. They are all making money. From 
their methods of operating, it would seem as though they have recog- 
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nized that their real competitor is not a fellow L. P. dealer, but any- 
body selling equivalent services with other fuels. 

Seeing that most of us operate beyond the gas mains, ihe real 
competition comes, therefore, from electric, oil and solid fuel sales- 
men. Frankly, this competition in itself is a man-sized job, and it 
seems rather foolish, don’t you agree, for us to be wasting our time, 
energy and promotional dough fighting among ourselves, while our 
real competitors are so well defined by their own activities? 





Just outside Philadelphia, beyond the 
MANDATORY as mains, is a rich rural area that has 


ODORANTS enthusiastically welcomed our industry. 
Several companies operate in this terri- 
tory and competition is intensive. We have no ready estimate of the 
promotional expenditures that have been made to develop this 
acceptance, but the investment must be plenty, and well worth pro- 
tecting by every available means. It is a typical community, and 
similar to innumerable others throughout the land in which ambi- 
tious dealers are seeking to build permanent businesses. Probably 
nothing will protect investments in this industry more surely than 
the avoidance of accidents in the domestic use of our fuel. Such an 
end will be immeasurably aided by the use of a few cents worth of 
odorants in every tank of gas. 

There are excellent gas odorants available. Their effectiveness and 
their low cost make odorization, if nothing else, insurance that we 
cannot afford to be without. Enforced odorization of natural gas in 
Texas followed the industry’s indifference. 





Why ali this scramble to translate the 

THE PRICE merits of our gas service into non- 

SCRAMBLE competitive prices? It is the height of 

something more expletive than mere 

foolishness. Why should we match B.t.u.’s per penny, dime or dollar 

with any wood, coal, oil or electric competitor? We have a more 

valuable fuel because, in terms of the user’s convenience, time and 
effort, it is better. 

It will soon be the open season for 1940 resolutions. A timely 
one, especially for our aimless rate-cutting brethren, would be to 
quit being intimidated by their “prospects” and in talking value 
against the customer’s price, make sales on a basis where there is 
something left in the cash register when all the bills are paid. 

Until profits impinge on all in the industry, we have a constantly 
threatening weakness on our hands. 
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Said to be one of the largest liquefied petroleum gas tanks in America, this 10,000-bbl. 
butane bulk storage container was constructed for the McKee plant of the Shamrock 
Oil & Gas Co. at Sunray, Texas, which is near Dumas and about 60 miles from Amarillo. 
The tank is constructed of high tensile strength steel. It is painted with aluminum to 
reflect the heat from the sun’s rays and to give the best possible protection for the 
metal against weathering. In this giant tank the Shamrock Oil & Gas Co. stores butane 
from its natural gasoline plant. “Port holes’’ winding around the dome are gage glasses. 
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LEFT: Lancaster, Pa., 

office, one of the three 

competing divisions in 
1939 sales contest. 


ON THE L.P.G. SALES FRONT 


With 
Atlantic 
States 
Gas Co., Inc. 
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ABOVE: Uncrating and setting up 
gas range on customer premises. 


AT RIGHT: Range completely as- 
sembled and ready for use. 
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Salesmen Sell For Extra $ $ $ 


Prizes, Bonuses and Awards Keep Employes, 
From Managers to Meter Readers, on Tip-Toe 


By ELLIOTT TAYLOR 


Eastern Editor 


IFE on the sales front of the Atlan- 

tic States Gas Co., Inc., is a busy 
round of contests, drives and cam- 
paigns, with plenty of inducements al- 
ways offered to spur the salesmen on 
to their greatest endeavors. Prizes, 
bonuses and awards are set up so that 
there is both recognition and tangible 
monetary rewards within the reach of 
every employe of the system, from dis- 
trict managers to meter readers, who 
steps out and brings in new customers 
or, through the sale of new appliances, 
increases the gas consumption of old 
customers. : 

Atlantic States territory is divided 
into three divisions, served by the East 
Penn Gas Co. at Lancaster and Lewis- 
town, Pa., and the Mohawk Gas Co. at 
Cortland, N. Y. Sales are made exclus- 
ively through company salesmen; and 
since the territories are big, some hav- 
ing as much as a 90-mile radius, it is 
necessary that as a matter of day-in- 
and-day-out routine these salesmen op- 
erate on their own initiatives, without 
benefit of crew managers, daily pep 
talks and office charts to encourage 
their activity. 

Col. George A. Burrell, president of 
Atlantic States, is not a theorist about 
what salesmen work for. They are out 
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to earn a living —a good one at all 
costs, and a better one if possible. He 
knows that his force considers any 
new scheme from the old-fashioned, 
practical standpoint, “What is there in 
it for me?” And because this is recog- 
nized, every contest is set up so that 
there is something in it for everyone 
whether he wins or not, providing that 
he gets out and does a little intelligent 
hustling. 

Results of the latest four months’ 
contest have just been tabulated, and 
show that 120 salesmen and super- 
visors sold $100,000 worth of new ap- 
pliances to new and old customers, 
and added 780 new users of gas to the 
system, increasing the load over the 
four months period by approximately 
two million cubic feet. Of the $100,000 
in appliance sales, $72,000 was to new 
users of gas, and the balance repre- 
sented additional equipment bought by 
existing customers. 

Awards totaling $1024 were distrib- 
uted in the form of grand prizes and 
monthly merit certificates valued at $1 
each. The grand prizes consisted of 
$50 and $25 for first and second 
prizes, respectively, for each of five 
separate activities, i.e., Tappan range 
sales; Ruud water heater sales; Elec- 
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trolux refrigerator sales; sales of any 
kind to old customers; and miscella- 
neous sales. 

Merit certificates, presented monthly 
in the amount of $1 each, were awarded 
for various activities. Selling the most 
merchandise to old customers netted 
five certificates, each, for supervisor 
and salesman. Largest number of new 
customers in each area in any month 
brought five certificates apiece to super- 
visor and salesman. The largest new 
load, the best essay on selling methods, 
and the best written record of pros- 
pects, were each good for five certifi- 
cates. To salesmen and supervisors 
who advanced their positions on the 
list went one certificate for each per- 
son displaced who had been above 
them in a previous month. Additional 
certificates were also distributed at the 
rate of one for every $100 in sales 
made by salesmen, and one for every 
$250 in sales by a supervisor. 

Under the provisions of the contest, 
no one individual was eligible to re- 








ceive more than one grand prize, and 
the final distribution of the $50 and 
$25 awards was as follows: Range 
contest — J. S. Eubanks, Lancaster, 
and H. A. Hill, Cortland. Water heater 
contest — W. V. Rockwell and B. W. 
Field, both of Cortland. Refrigerator 
contest — H. F. Bornman, Lewistown, 
and K. D. Ross, Cortland. Sales to old 
customers — J. E. Damsbo, Cortland, 
and M. V. Dughie, Lewiston. Sales of 
miscellaneous merchandise — W. M. 
Hannum, Lancaster, and J. W. Engler, 
Lewistown. 

The outstanding individual achieve- 
ment from the standpoint of merchan- 
dise sold was turned in by H. F. Born- 
man, whose sales of all types of equip- 
ment for the four months totaled well 
over $10,000. 

There is never a dull moment at the 
Atlantic States, and the contest just 
closed has already passed into the 
realm of ancient history. Right now 
the boys are sharpening up their sales 
talks to win holiday turkeys. 





Office of Mohawk Gas Co., Cortland, N. Y., one of three competing divisions in sales 
contest that brought many extra dollars to high-ranking men. 
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L. P. 5. In England 


By WALTER BUCHLER 





London, England 


HE Calor Gas (Distributing) Co., 

Ltd., London, England, first com- 
menced market research in England 
with a view to putting “Calor,” a lique- 
fied petroleum gas, on the market here 
about five years ago. Two years later 
the first three sales administrators set 
out on the road, selling and appoint- 
ing travelers and distributors. 

The first branch office was opened in 
Worcester, and this was quickly fol- 
lowed by others in York and Horsham, 
and it was not long before the whole 
country was covered, and now, in the 
country districts, anyway, “Calor” gas 
is a household name. 

The original salesmen were each 
equipped with a proper demonstration 
van with which they toured the coun- 
try, calling on farmers, caravan dwell- 
ers, and many others. 


45,000 Customers 


The gas, which is a butane mixture 
prepared by Imperial Chemicals, Ltd., 
is supplied in cylinders 13x23 in., con- 
taining approximately 28 lbs. of the 
mixture. Originally, the branch offices 
were used as depots, and supplies were 
delivered direct from them to the users. 
Gradually, however, stockists were ap- 
pointed and a year ago direct selling 
was abandoned. Today, 1500 stockists 
supply over 45,000 users. 

Great care was taken in appointing 
the stockists, many of whom are iron- 
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mongers, as it was necessary that they 
should have fitters competent to fit the 
apparatus, and an efficient delivery 
fleet for servicing; also a sales person- 
nel to follow up the contacts made by 
“Calor” gas men in the first instance. 
The changeover to selling entirely 
through stockists enabled the firm to 
close down the six branch offices. 


Diversified Uses 


The gas is used for lighting, heating, 
cooking and freezing. The procedure is 
for the consumer to have two cylinders 
at a time, and as soon as one is empty, 
it is exchanged for a full one. They 
pay one pound five shillings ($6.25) 
for life use of the cylinders, which re- 
main the property of the company. 

The gas itself costs 15 shillings 
($3.75) for a fill or refill. It is also 
essential for the customer to buy a 
“Calor” gas pressure regulator, cost- 
ing 15 shillings, also. Other op- 
tional fittings are available. In addi- 
tion, the firm supplies a great variety 
of equipment for utilizing “Calor” gas, 
including irons, cooking stove, geysers 
(instantaneous heaters), washing ma- 
chines, heating stoves, and refrigera- 
tors. 

However, the main part of any exist- 
ing equipment can be used, provided 
special taps and valves are fitted. The 
reason for this is that the gas is far 
more penetrating than ordinary coal 
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Uniformed men making delivery of appli- 
ance and bottles of “Calor” liquefied pe- 
roleum gas in England. 


gas and care must be taken against 
leaking. Owing to its density, very 
small pipes can be used (no thicker 
than a lead pencil), and thin copper 
tubing has been found the most prac- 
tical for installation purposes. 

The gas is non-poisonous, and in this 
country there are no restrictions as to 
its sale or use. 

In the cylinders the pressure is 114 
atmospheres, or approximately 23 lbs. 
per square inch. At this pressure the 
gas is liquid, but as the gage allows it 
to decrease, at a certain point it turns 
into gas and can be burnt just like or- 
dinary gas. This is then maintained at 
a pressure of 12 in. water gage. 

A cylinder contains enough liquid to 
produce 190 cu. ft. of gas, each of 
which gives 3270 B.t.u.s against the 
450 to 550 B.t.u.s obtained from a 
cubic foot of coal gas. Therefore, only 
one-seventh the amount of “Calor” gas 
is needed to do the equivalent job. 

Advertising is done in yachting and 
caravaning magazines and local papers 
but it is no longer a question of selling 
but of supplying demand, which is 
now on the snowball system. Inquiries 
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come in from new customers hourly. 

Calor gas was used for both lighting 
and heating at the recent rally near 
Balmoral and drew favorable comment 
from H. M. the Queen when she made 
a tour of inspection. 

A rather amusing instance recalling 
the old saying, “Taking coals io New- 
castle,” is the fact that the steamships, 
which bring coal from Newcastle to 
the Wandsworth Gas Co. in London, 
all use “Calor” gas for cooking pur- 
poses. 

At the Liege Exposition there was 
scarcely a boat which was not equipped 
with “Calor” gas, or one of the Conti- 
nental counterparts. It is continually 
being adopted by public authorities in 
connection with air raid prevention 
work, and the latest use is in connec- 
tion with keeping blood used in trans- 
fusions at the correct temperature. 

A great number of hospitals have 
already installed “Calor” gas equip- 
ment as an auxiliary supply in case 
hostilities should break out, as, if their 
gas main should be broken, even some 
distance away from the hospital, the 
supply -would be cut off. But with 
“Calor” gas, nothing short of a direct 
hit on the cylinders would put it out 


of action. 
s ss 


New N.B. F. U. Regulations 
For L. P. G. Trucks Issued 


New regulations of the National Board of 
Fire Underwriters for automobile tank trucks 
and trailers carrying liquefied petroleum gases 
are contained in N.B.F.U. Pamphlet No. 59. 
These regulations, which are based on the 
recommendations of the National Fire Pro- 
tection Association, supercede those issued 
in 1935 and 1937. Copies of the pamphlet 
may be obtained from the N.B.F.U. offices at 
85 John Street, New York City; 222 West 
Adams Street, Chicago; or Merchants Ex- 
change Building, San Francisco. 
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Propane in the North Woods 


By C. W. RICHARDS 


Beltrami Hardware Co., Bemidji, Minnesota 


E ARE located at Bemidji, Minn., 

in the heart of the lake country 
that has long been a mecca for thou- 
sands of fishermen, hunters and camp- 
ers who roam the surrounding areas in 
search of their favorite sport. 

Up to the spring of 1938 visitors to 
this region were compelled to heat 
their rustic cabins and cook with what 
are now called primitive fuels—wood, 
kerosene and gasoline. Then came an 
opportunity for our company to ac- 
quire an agency for liquefied petroleum 
gas, and since then many resorts have 
completely revolutionized their accom- 
modations by installing this new fuel. 
Wherever this has been done, owners 


have enjoyed increased business, and 
there can be no doubt but what resorts 
equipped with L. P.G. and gas appli- 
ances will quickly pay for the cost of 
installations by increased business. 
Owners everywhere are pleased with 
low operating costs and the high effi- 
ciency of performance. 

Although there is an abundance of 
cheap wood here, it is found that a 
very large number of vacationists are 
poor fire builders, and also that in 
summertime, at least, a wood stove is a 
pretty hot proposition. 

We installed our first gas job on 
June 22, 1938. From then until the 
first of the present year we put in 60 





One of the log cabins at ‘Kay's Haven” on Turtle Lake, Minn., which is equipped with 
propane for cooking, in spite of the abundant supply of cheap wood that is available. 
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jobs. Since then we have made 90 
more installations. As a result, this 
has been the biggest year we have had 
since starting in the hardware business 
in 1924. 

In 22 different lake resorts 192 cab- 
ins are now burning propane gas, 
which we use here because of the low 
seasonal temperatures. Eight lodges 
use either combination ranges or reg- 
ular hotel range equipment, and in 
some cases water heaters, also. In sev- 
eral places propane lights are used. 

A number of resorts are from 20 to 
40 miles away from our store in Be- 
midji, and one is 65 miles distant. The 
names of the lakes where we have in- 
stallations are Andrusia, Bemidji, Tur- 
tle, Cass, Medicine, Gnat, Big, Island, 
Winnibigoshish, Portage, Leech and 
Gull. We use 100-lb. tanks, with one 
set-up for each resort, and pipe under- 
ground with 14-in. tubing and 3%-in. 
leads to outlets. In some cases we use 
automatic tank equipment. This year 
we have used about 15,000 ft. of tub- 
ing and several hundred brass fittings. 

In addition to resorts we have made 





numerous installations in homes, res- 
taurants, bakeries, taverns, popcorn 
wagons, grocery salesmen’s demonstra- 
tor cars, etc. 

The outlook for future business is 
very bright. By spring we expect to 
have an additional 10 or 12 resorts 
hooked up, with approximately 75 
more 2- and 3-burner hot plates, and 
we think that ultimately nearly all re- 
sorts in this section will use propane 
when they are located so it can be 
served them. 

We are very well sold on the L. P. G. 
business and find that when a little 
effort is put behind it, a fine volume 
can be produced. Our gas load now 
amounts to more than 700 100-lb. con- 
tainers per year and is destined to 
steadily increase. That represents a lot 
of money to us and it plugs a rather 
serious gap in volume that we, and 
others, have suffered from chain store 
and mail order competition. This seems 
to be one line that the independent 
merchant still has to himself, and a 
field to cultivate while the going is 
good. We hope to get our share. 





All nine cabins at “Cedar Rapids” resort on Medicine Lake, Minn., use propane. 
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A Bargain Ct A Profit 


e F. B. BOICE, Shell Oil Co., Inc., St. Louis, 
Mo., in a paper, “Increasing Gas Load with 
Dual Usage,” presented before the Mid- 
west Section of the Liquefied Petroleum 
Gas Association meeting in Des Moines, 
Iowa, September 25-26, 1939.—(Abstract by 
BUTANE-PROPANE News.) 


HE subject of increasing gas load 

with dual usage has been and still 
is a subject of considerable contro- 
versy between marketers of liquefied 
petroleum gas, and this is especially 
true in the State of Iowa. It is not my 
intention to attempt to sell the dual 
usage rate idea to marketers who do 
not agree with the theory, and who do 
not believe that extra profit results 
through its use, but to present what 
we believe to be the facts of the case. 

It has been our experience that the 
quantity of cylinders and regulating 
equipment necessary to supply fuel to 
a domestic user remains practically 
constant regardless of the number of 
cylinders of fuel this type of customer 
consumes annually. It is, therefore. 
reasonable to us that, regardless of 
who has made the investment in this 
equipment and cylinders, the more use 
that can be made of the equipment 
definitely enhances its value to the 
consumer, the marketer, and others 
concerned in its ownership. 

Through research, gas utilities have 
developed that certain rates are neces- 
sary if any considerable number of 
their customers use appliances such 
as automatic water heaters and gas- 
operated refrigerators, in addition to 
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the gas range. Since present and po- 
tential customers of bottled gas mar- 
keters to a great degree follow the 
same pattern as customers of gas util- 
ity, we believe it can be reasonably 
assumed that rate structures of bottled 
gas should follow the rate structures 
of gas utilities in respect to automatic 
appliances. It seems to be impractical 
at the present time to establish sliding 
rate schedules which would closely ap- 
proximate gas utility schedules where 
the gas is measured by the use of 
meters. Therefore, it is important, in 
our opinion, that a minimum number 
of cylinders be established which must 
be consumed by a bottled gas customer 
annually to make them eligible for 
dual usage rates. We have, therefore, 
established in Iowa the following dual 
usage rates and the minimum quantity 
of fuel that must be consumed to cause 
the customer to be eligible for the 
rates: 

Any customer operating a range and 
automatic water heater or a range and 
gas-operated refrigerator who uses not 
less than eight cylinders per year may 
purchase at the rate of $6.50 per cyl- 
inder. If the customer uses less than 
eight but not less than seven cylinders 
per year, the rate is $7.15 per cylin- 
der; if the customer uses less than 
seven but not less than six, the rate 
is $8 per cylinder; if the customer 
uses less than six cylinders, the rate 
is $9 per cylinder, or the standard 
domestic cooking rate. 

When these rates were announced in 
the State of Iowa the first of April, 
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1939, they were received very favor- 
ably by both our distributors and cus- 
tomers. The distributors were pleased 
because of the new avenue open for 
additional profit through the sale of 
water heaters and refrigerators, .and, 
even though the dollar profit per cyl- 
inder on dual usage customers declined 
materially, it was generally agreed 
among the distributors that the an- 
nual profit would increase because of 
the greater consumption of fuel even 
though it was sold at a materially 
lower rate. We believe the theory that 
for each additional cylinder of gas 
delivered in a given distributor’s terri- 
tory the delivery of that cylinder re- 
duces the cost of delivery of every 
other cylinder delivered in that area. 
In other words, a man and truck can 
deliver 10 cylinders of gas for only a 
slightly greater cost than it is possible 
to deliver five cylinders. The more cy!- 
inders, the more profits. 


Checking the Consumpiicn 


It is extremely important that the 
application of dual usage rates be 
carefully watched and policed; other- 
wise the tendency may be to reduce all 
domestic prices for gas to the level of 
the dual usage rate regardless of the 
quantity of fuel consumed by the cus- 
tomer. We require that each customer 
eligible for the dual usage rate sign 
an agreement with us to use certain 
quantities of fuel at certain prices. It 
has been our experience that our dis- 
tributors practically always hew to the 
line and do not submit dual usage 
agreements where a customer is not 
entitled to the rate, but to assure our- 
selves that this is being done, we make 
periodical spot checks of customers 
who are dual usage customers, and, if 
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our suspicions are aroused by un- 
natural reports, we make special in- 
vestigations. If we find that a dual 
usage rate or agreement has _ been 
made in error or by fraud, the dis- 
tributor is charged back with the dif- 
ference between the proper rate and 
the dual usage rate, and, should this 
distributor persist in such activities 
thereafter, it probably will result in 
the cancellation of his franchise. Our 
experience, however, has been that al- 
most without exception our distribu- 
tors honestly report dual usage agree- 
ments properly and accurately. 


Keeping Them Gas-Minded 


It seems to be axiomatic that the 
more money a customer has invested 
in gas-burning appliances the less apt 
this customer is to change to other 
types of fuel. 

During the five months that the Iowa 
rate has been in effect, our records in- 
dicate some surprising increases in gas 
consumption of our former dual usage 
customers who were purchasing at a 
higher rate. Our records also reflect 
that with the Iowa dual usage rate we 
have been able to add automatic ap- 
pliances at the rate of about three to 
one over areas where the new dual 
usage rate is not in effect. This same 
fact is reflected in wider experiences. 

In conclusion, therefore, it is our 
opinion that the question of dual usage 
rates should be given careful study by 
every marketer, and that if it is found 
practical by the marketers, rates should 
be developed which will encourage the 
use of automatic water heaters and 
gas-burning refrigerators to new and 
old customers, and encourage greater 
use of gas by those customers already 
owning these appliances. 
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Display room of Suburban Natural Gas Co., Clayton, Mo. For demonstration purposes, 
all ranges on the floor are continually kept connected up to cylinders of L. P.G. 











Using the Usor 


OLD canvassing and “using the 

user” have built up the liquefied 
petroleum gas and appliance sales of 
the Suburban Natural Gas Co., of 
Clayton, Mo., from zero six years ago 
to a record of 150 installations of gas 
service for the first 10 months of 1939. 
In the six years of business some 600, 
or an average of 100 installations a 
year, have been made. 

Fifty per cent of the customers buy- 
ing gas service also bought an appli- 
ance, usually a range and occasionally 
an automatic gas water heater. 

In the first two or three years of 
operation new customers had to be ob- 
tained solely by canvassing cold pros- 
pects up and down the rural highways 
of Jefferson and St. Louis counties. 
The Suburban Co. owners soon saw 
that customers are appreciative of the 
little things done for them when the 
users began to tell others (who were 
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By HOWARD BARMAN 


building new homes or modernizing) 
of the kind of gas service “you get 
from that firm.” 

When delivering the cylinder of gas, 
the driver asks the home manager how 
her range is performing and if she says 
there is something wrong with the 
burners he'll offer to make an exam- 
ination, and usually an adjustment 
remedies the trouble. Told that this is 
a free service, appreciative women will 
frequently telephone the Suburban’s 
office when they hear of a gas service 
prospect. 

The offer of a free home demonstra- 
tion is the first step taken by a Sub- 
urban salesman in acquainting a pros- 
pect with gas appliance services when 
she seems reluctant to commit herself. 
A new range is always delivered to the 
home for a demonstration and under 
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no circumstances is a used or demon- 
stration range sent out. The opportun- 
ity for closing a sale is better with a 
new range connected up than if a dem- 
onstration range is hooked up in the 
prospect’s kitchen. Women find it hard 
to resist such strong appeal. 


If the woman says she would rather 
come to the store and look over the 
models displayed, she and her husband 
are driven to the store or an evening 
appointment is made. 


Publicity Through Fairs 


While few direct sales have been 
magle as a result of exhibiting liquefied 
petroleum gas installations and home 
appliances at the annual county fairs, 
such exhibits are a means of adver- 
tising this gas to the housewife who 
lives beyond the city mains, and so the 
Suburban Co. regularly exhibits at 
such fairs. However, two sales of gas 
service and appliances were made at 
a 1939 county fair which would have 
never been made if there had been no 
exhibit. 

A down payment of 20 per cent of 
the price of an appliance plus the cost 
of a cylinder of gas is ordinarily ob- 
tained. If the finance company that 
usually buys the installment paper or 
mortgage on gas appliances from the 
dealer rejects a prospect’s credit appli- 
cation which the Suburban’s own in- 
vestigation has revealed as a good 
credit risk, the Suburban carries the 
installment paper. Repossessions have 
averaged but two and three a year — a 
low percentage. 

The majority of stoves taken in are 
sold to the junk dealer. The few stoves 
traded in with a resale value are dis- 
played on the floor and if they show 
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signs of “sticking,” the stoves are 
moved out in front of the store and 
a large price card is posted on top of 
the burners. This moves them rapidly, 
and brings in new prospects. 

Good used cooking stoves are loaned 
to church organizations for benefit af- 
fairs and this has resulted in establish- 
ing good will for this firm in the small 
communities. 

In selling against competitive fuels, 
a Suburban salesman shows prospects 
that a gas range with eye appeal and 
all of the desirable cooking features 
is more moderately priced than those 
using electrical energy; that liquefied 
gas is an ideal fuel, and in seven out 
of ten times in which he has faced this 
competition he has completed a gas 
installation sale. 


Gas Utilities Cooperate 


Fine cooperation is shown by the 
natural gas utility company in &t. 
Louis which advises the Suburban 
when a customer is moving from the 
district which it serves to the latter’s 
territory. 


The new liquefied petroleum gas 
user, if he has been connected up to a 
city gas main, is advised to have the 
burners on his gas range changed over 
when the first cylinder of gas is or- 
dered. He is told that the changeover 
will give him a saving in gas used be- 
cause the burner is made specially for 
stoves using bottled gas. 


Two makes of ranges are displayed 
and sold here, with the lower priced 
ones segregated on the floor from those 
in the higher priced bracket. The lower 
priced ranges sell for from $49.50 to 
$79.50 and the higher priced line from 
$104.50 to $164.50. A range selling at 
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$129.50 is the top seller in St. Louis 
county. The reason for this, says Albert 
C. Ritterbusch, who with Byron Schu- 
bel owns the Suburban Co., is that a 
range of this price is in the medium 
bracket and this appeals to buyers. If 
the prospect is a person of moderate 
means, a range with a modest price tag 
is recommended. 

This company uses care in selecting 
the range lines which it will sell. “We 
want to be sure that the manufacturer 
from whom we buy is stable and that 
we will be able to get parts long after 
the stove is sold,” Ritterbusch said. “If 
we were to tell a customer we can’t get 
the part needed it would hurt us. We 
must face our customer the year round. 
She is buying our gas service.” 

= 8 
Thermogas Co. Finds Iowa Fair 
Rich Source for Prospects 

Thermogas Co., Inc., exhibiting at the 
Iowa state fair at Des Moines in August and 
September, found its display method of ad- 
vertising very profitable, according to Charles 


O. Russell, vice president of the company 
and recently elected chairman of the Mid- 


west Section of the Liquefied Petroleum Gas 
Association. 

Several hundred definite prospects for 
L. P. G. systems and appliances were secured 
at the fair out of the 50,000 farmers who 
visited the Thermogas booth, and the oppor- 
tunity for building good will and gaining 
publicity was inestimable. Interest in bottle 
gas was greater than ever before. 

It was significani that out of the 48 eating 
concessions on the fairgrounds 42 of them 
used Thermogas service for their cooking 
needs. 

A photo of the fair exhibit is shown below. 


st = 
Propane Atop Mount Blanc 


On the highest pinnacle of Mount Blanc, 
in Switzerland, 15,000 feet above sea level, 
is an aluminum shelter for mountain climb- 
ers that is equipped with an aluminum stove 
that burns propane gas, and the gas is car- 
ried up the mountain in lightweight alumi- 
num cylinders. 

s 8 


Herbert Lungren, of the firm of Wirtz- 
Lungren, has announced the appointment of 
his firm as Caldwell, Kan., agents for the 
Mid-Continent Butane Equipment Co., of 
Wichita, Kan. The Automatic gas systems 
and Tappen ranges will be carried and space 
and water heaters, adapted for use with bu- 
tane, will be added immediately. 











SPO ee See Se Sa 


The Iowa State Fair exhibit of Thermogas Co., Inc., Des Moines, Iowa, that netted the 
company hundreds of prospects for the sale of Thermogas and L. P.G. appliances. 
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ECOGNIZING the fact that retail 

sales volume is the direct reflection 
of the number of people who visit a 
store, an effort has been made by the 
Standard Gas Equipment Corp. of New 
York to aid appliance dealers in at- 
tracting greater store traffic by suggest- 
ing ways and means whereby prospects 
will be brought within their doors. 
These are contained in a broadside of 
sales promotion ideas recently issued. 


Arouse Curiosity 


Sound merchandising policies such 
as adequate floor and window display 
space, warehouse stocks for prompt 
deliveries, and well-trained salesmen 
are fundamentals that must always be 
a part of any well-organized concern, 
it is stated, but these factors are not al- 
ways enough to sell goods or to make 
a product known in a community. The 
prospective customer must have her in- 
terest awakened by some constructive 
advertising or publicity so as to pique 
her curiosity or stimulate her buying 
urge, and that finally results in bring- 
ing her into the store. There, with a 
full line of attractively displayed mod- 
els, the opportunity is presented for a 
demonstration—which should result in 
the closing of a sale. 

But how to get the prospect into the 
store? 

Many dealers boost sales around the 
holidays with the free turkey offer. An 
improvement on that idea is to give not 
only a turkey with every gas range, or 





Get Them In The Store 


other costly appliance sold, but give a 
roasting pan, as well. The turkey is 
eaten—and quite likely forgotten—but 
the pan will be a reminder for years to 
come. The total cost should be well be- 
low the usual $10 allowance for such 
sales overhead. If a woman has even 
the faintest kind of a desire for a new 
range, the offer of such a prize will 
surely take her through the dealer’s 
doors. 

Irrespective of special seasons, some 
firms advertise a free article to every 
visitor at a demonstration, regardless 
of whether they make a purchase or 
not. This is sound business, for it 
works. The article need not be costly, 
but it should be useful and, if possible, 
attractive. At most, it will represent 
but a fraction of the average advertis- 
ing appropriation. 


Teaser Method 


One unique plan that is sometimes 
worked is for the salesmen to call at 
homes with, say, one complete alumi- 
num mixer and a batch of mixer cov- 
ers. After exhibiting the mixer, one 
cover is left, with the promise that the 
lower part may be had by calling at 
the store—always stressing the fact that 
there is no obligation to buy anything. 
These mixers can be had for as little as 
seven cents each, a small fee to pay to 
get a woman across a dealer threshold! 

Sometimes a new, inexpensive one- 
cup coffee brewer is used. This is an 
article that attracts every woman. The 
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salesman visits the home; demonstrates 
the brewer, and offers it free to every 
woman who will visit the store. 

An excellent plan to get women into 
a store is to offer a gift to every woman 
who brings in a filled-out blank upon 
which is listed the make and age of her 
range and other gas appliances. The 
blank can appear in regular newspaper 
ads, be sent out to a mailing list, dis- 
played in store windows, or carried by 
salesmen. 


Presents even may be given to those 
who turn in a stated number of bona- 
fide prospects. The principle is the 
same and in every instance, whatever 
the plan and inducement, the woman 
prospect is brought into the store. She 
is in an appreciative frame of mind. 
Quite naturally she will be attracted to 





the beautiful new appliance models she 
sees on the floor; the rest is easy. 


It is wise not to have a perpetual 
gift offer. Use short-period prize offers 
so women will make up their minds. 

There is probably nothing that can 
be had for the home that will please 
a woman more than a modern gas 
range for her kitchen. It appeals to her 
pride and it reduces her cooking labor. 
Best of all, it enables her to prepare 
finer meals for the family table. And 
all that frequently stands between the 
woman who so earnestly wants one 
and the dealer who is so anxious to 
sell her one is that difficult store door- 
way, an obstacle that can be bridged 
if dealers will but offer any of many 
sales plans that have been proven suc- 
cessful in attracting women. 








Agent for Shellane liquefied petroleum gas in Whitewater, Wis., for 11 years is the 

Winchester Hardware Co., whose sales and service force poses in front of the newly 

remodeled store. From left to right: Frank W. Wendt, partner: Jack Silvernail: George 
A. Crumb; Art Kildow, partner and manager, and Walter R. Priewe, service man. 
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Leasing and Metering 


By J. L. GRIGSBY 
President, American Butane Gas Company 


NEW type of above-ground pro- 

pane gas system, operated on a 
metered and leasing basis, recently has 
been placed in operation in Oklahoma 
by our company, the American Butane 
Gas Co., of Oklahoma City, Okla. Since 
many inquiries have come to us for a 
description of equipment and operat- 
ing details of this system, I am passing 
the information on to the readers of 
BuTANE-PROPANE News. 

The new type of above-ground pro- 
pane gas system we are installing is 
adapted generally for heating loads. 
Individual plants are installed at each 
home, as shown in the accompanying 
illustration. The systems also can serve 
four or five dwellings in small towns 
or cities. The systems generally are 
leased to users, with monthly bills is- 
sued to the customer in a manner sim- 
ilar to a gas utility. The systems are 
kept full by route establishment. 


Truck Design Important 


The first special truck tank to par- 
ticipate in this new operation has but 
recently been built for our company. 
Naturally the design of truck tank 
equipment is of major importance: to 
the owner, for this truck must perform 
a multitude of duties. The metered gas 
service must be carried out on the var- 
ious routes established. The bottled gas 
must be delivered occasionally on these 
routes. Bottles must be filled at the dis- 
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tribution points and consumer loca- 
tions. Installations must be carried on 
with the aid of this truck and general 
routine work must be handled. All 
these purposes are being accomplished 
with the assistance of a specially de- 
signed trailer. 


Systems Described 


Among the principal merits of this 
propane bulk system is long life of the 
equipment. This is accomplished by 
placing the tank above-ground where 
it can be inspected at all times. Large 
load capacities can be accrued, and the 
elimination of gas or liquid stratifi- 
cation and of line condensation con- 
vinces us of the superiority of this type 
of plant to meet our purposes. One of 
the advantages is that no heat ex- 
changers are necessary. 

The systems are relatively simple. 
The tank size is 24 in. O.D. x 10 ft. 
overall, with 218 gals. net capacity 
and capable of handling 800 lbs. of 
fuel supply. Each tank is designed for 
200 lbs. working pressure, ASME Code, 
paragraph U-69, with Hartford inspec- 
tion and National Board stamping. 

Approved ground connections and 
ground rods are supplied with each 
tank. The tanks are equipped with steel 
bar supporting saddles resting on pre- 
cast concrete blocks. The tank, with 
only one small %4-in. faced opening, 
has a single unit patented fitting, with 
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a regulator capable of delivering ex- 
ceptionally large volume of gas, and is 
covered with a small locked dome. The 
heating surface on the shell of these 
vessels, approximately 61 sq. ft., as- 
sures maximum regulator performance 
under any weather condition. The sys- 
tems are primer and aluminum painted. 
The installation involves a high-class 
cast iron meter, shut-off cocks, etc., ar- 
ranged on the side of the building. 
Customers thereby are guaranteed ac- 
curate gas consumption by paying only 
for gas as metered. 

The truck carries a tank of 1212 gals. 
water capacity, 54 in. I.D., and made 
from high-strength steel, in accordance 
with ASME Code, paragraph U-69, 
stress-relieved and X-rayed, thereby 
creating a substantial saving in the un- 
laden weight, with a corresponding 
reduction in the cost of license plates 
in the State of Oklahoma. This unit 





has less weight, although designed for 
200 lbs. working pressure. 

The design involves an entirely new 
type of pump which is on trial by the 
pump manufacturer. It is mounted on 
the left-hand side of the frame and 
operated by chain-sprocket and v-belt 
arrangement from the power takeoff. 
This pump is especially adapted for 
quickly filling tanks and unvented bot- 
tles in the hot summer climate of Okla- 
homa, under an extremely high pres- 
sure differential. Checkered side flash- 
ing with pipe railing gives the unit a 
pleasing appearance and also permits 
the loading of stoves, appliances, and 
L. P. G. bottle systems. 

I believe that the leasing system of 
metered propane gas service will en- 
able us to permit hundreds of tenant 
farmers in Oklahoma to enjoy the priv- 
ileges of gas without the investment 
of capital, and to their advantage. 





This is a typical above-ground metered propane gas system recently installed by the 

American Butane Gas Co., in a suburb of Oklahoma City. J. L. Grigsby. president of 

the company, is fueling the house service tank from a specially constructed 1212-gal. 

tank truck. Shown near the center foreground is the house gas meter being inspected 
by a company truck and service man. 
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C. L. Parkhill, Parkhill-Wade, newly elected chairman of Pacific Coast Section; Tallant H. 

Ransome, Ransome Co., Emeryville, Calif., newly elected secretary of Pacific Coast Section; 

W. T. Joplin, Butane Corp., Phoenix, Ariz.; R. J). Richards, American Liquid Gas Corp, Los 

Angeles; John Sturges, American Liquid Gas Corp., Los Angeles; L. C. Roney, L. C. Roney, 

Inc., Los Angeles, retiring secretary of Pacific Coast Section; Gilbert Woodill, Pyramid Equip- 
ment and Sales Co., Los Angeles, retiring Chairman of Pacific Coast Section. 


OUTDOOR 
SNAPSHOTS 
AT CONVENTION 
HEADQUARTERS 


C. J. Nobmann and W. M. Menge, 

Shell Oil Co., Inc., San Francisco; 

A. L. Todt, Standard Oil Co, San 

Francisco; A. C. Maynard, Shell 

Oil Co., Inc., San Francisco; J. C. 

Stump, Standard Oil Co., San 
Francisco. 


James Barr, Los Angeles, and Her- 
man Merker, Pressed Steel Tank 
Co., Milwaukee; E. E. Tattersfield, 
Butane Div., Electric and Carbure- 
tor Engineering Co., Los Angeles. 











A. N. Kerr, Imperial Gas Co.,-Los Angeles; M. F. Selwyn, Lynwood, Calif.; F. R. Fetherston, 


secretary of the National L.P.G. Association; R. K. Lamont, Parkhill-Wade, Los Angeles; 
R. R. Wyker, Ensign Carburetor Co., Ltd., Los Angeles. 














AFETY and adequate regulations 

were the predominant notes at the 
Pacific Coast Section meeting of the 
Liquefied Petroleum Gas Association, 
held at the Hotel Leamington in Oak- 
land, Calif., November 13-16, where 
more than 100 members and guests 
registered for the three-day conference. 

Members and visitors from all sec- 
tions of the Pacific Coast, as well as a 
number of Association members from 
the eastern states, gathered to make 
this year’s session the most outstanding 
yet held by this western group. Hun- 
dreds of visitors, men interested in the 
liquefied petroleum gas industry, as 
well as delegates attending sessions at 
the Fifth Annual Western Safety Con- 
ference, held in Oakland on the same 
date, visited the equipment displays at 
the L.P.G.A. headquarters in the 
Leamington Hotel. 


New Officers Elected 


C. L. Parkhill, Parkhill-Wade of 
Los Angeles, and Tallant H. Ransome, 
Ransome Co., Emeryville, were elected 
chairman and secretary, respectively, 
of the Pacific Coast Section. These two 
men succeeded in office Gilbert Wood- 
ill and L. C. Roney, retiring chairman 
and secretary. 

Three papers were presented at the 
initial meeting of the session on Mon- 
day. They were: “The Relation of the 
L. P. Gas Dealer and Domestic Bulk 
Distributor to Each Other and to the 
Consumer,” W. O. Oliver, Standard 
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Oil Co. of California; “The Necessity 
for the Means to Enforce liquefied 
Petroleum Gas Regulations,” R. R. 
Wyker, Ensign Carburetor Co., Ltd.; 
and “Observations on Domestic Appli- 
ance Merchandising,” W. H. Tappan, 
Tappan Stove Co., Los Angeles. 


Hold Joint Session 
At the Tuesday and Wednesday 


meetings, held in conjunction with the 
Western Safety Council, at the Oak- 
land Hotel, the six papers on safety 
and the use of liquefied petroleum gas 
were: “The Liquefied Petroleum Gas 
Association and Its Background,” F. R. 
Featherston, secretary, L. P. G. A., New 
York City; “Regulations and Stand- 
ardization of Codes,” Gilbert Woodill, 
Pyramid Equipment and Sales Co., 
Los Angeles; “Utilization—Domestic, 
Automotive and Commercial,” W. T. 
Joplin, Butane Corp. and Sales Co., 
Phoenix, Ariz.; “What Is Liquefied 
Petroleum Gas?” C. L. Parkhill, Park- 
hill-Wade, Los Angeles; “Transport 
and Zone Storage,” Tallant H. Ran- 
some. Ransome Co., Emeryville, Calif., 
and “Liquefied Petroleum Gas and Its 
Relation to Insurance,” Loren S. Bush, 
chief engineer, Board of Underwriters 
of the Pacific. 

Emerson Thomas, in charge of the 
New York office of the Phillips Petro- 
leum Co., spoke at the Wednesday 
meeting on the work done during the 
three-day sssion by the committee 
working on regulations. 
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Bottled Gas Supplements Service of 


Las Vegas Town Plant 


HE Las Vegas Gas Co., which has 

been serving the city of Las Vegas, 
Nev., with L.P.G. since 1931, has 
just added facilities for filling and 
handling bottled gas. The company has 
named its product Tank-O-Gas, which 
is being distributed in 70-, 100- and 
210-Ib. containers. Thus another utility 
company is entering the tank gas field. 


According to W. D. Vance, manager, 
the reason for expanding into this 
phase of the business is to protect the 
utility load against competitive fuels 
such as oil and electricity that have 
been gaining ground on the outskirts 
of the city and in some sections where 
gas is not yet piped. 

Inside the city limits a tank gas 
meter service has been offered to the 
public at the same rates available to 
consumers on the mains. As the num- 
ber of these accounts increase in a 
given district, mains will be extended 
to take care of the service. 


In the outlying districts regular tank 
gas service will be maintained either 
by delivery company or by cash and 
carry pick-up by the customer at the 
company’s plant at the option of the 
purchaser. The price of delivered bot- 
tle gas service will be slightly higher 
than the rates for equivalent service on 
the mains but priced low enough to 
meet the competition of other fuels. 

The same storage tanks utilized for 
fuel supply for the town plant are util- 
ized for the bottled gas storage. The 
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tank car unloading pump was mani- 
folded to allow liquid to be pumped 
from the storage tanks to the bottle- 
filling house. Two scales were installed 
with automatic shut-off valves in the 
fill lines to stop filling when the con- 
tainer has reached the proper weight. 
A return line runs to the tanks using 
a Fisher differential regulator to hold 
a 50 lbs. per sq. in. differential pres- 
sure in the fill line. The time required 
to fill a 70-lb. tank is approximately 
three minutes. 

To start the service, 55 containers 
were purchased from Pressed Steel 
Tank Co. and a like number of regu- 
lators and pigtails were obtained from 
the Fisher Governor Co. 

The estimated potential for the dis- 
trict served is 500 consumers, which 
figure should be reached in the third 
or fourth year of operation. 


As the company already has two ser- 
vice tanks and a car for the manager, 
no additional investment will be re- 
quired for delivery service for some 
time to come. 


The addition of the bottle gas ser- 
vice is expected to increase the mer- 
chandise sales materially as an en- 
tirely new sales field will be opened 
for the sale of appliances and equip- 
ment. 

The design of the plant and selection 
of equipment was under the super- 
vision of Harold W. Wickstrom, con- 
sulting engineer of Los Angeles, Calif. 
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More People 


Who Attended L.P.G.A. 

Midwest Section Meet- 

ing. Des Moines, Iowa, 
September 25-26. 


AT RIGHT: G. L. Brennan, Phillips Petro- 

leum Co., Detroit; W. W. Banks, Dallas 

Tank & Welding Co., Inc., Dallas; H. Emer- 

son Thomas, Phillips Petroleum Co., New 

York; H. L. Norway, The Bastian-Blessing 
Co., Chicago. 





G. F. Bursinger, Northwestern Blaugas Co., St. Paul; D. B. Barton, Skelgas Co., Des Moines, Iowa; 
A. H. Menuet, Skelgas Co., Kansas City; A. H. Fine, Kerotest Co., Chicago; Walter Shettlemore, 
Bemidji Bottle Gas Co., Bemidji, Minn.; L. R. Forsyth, Omaha Blaugas Co., Omaha; J. E. Moore, Jr., 
National Butane Gas Co., Sykeston, Mo.; Ken R. Rugh, Philgas Dept., Phillips Petroleum Co., Detroit. 


R. R. Wyker, Ensign Carburetor Co., Los Angeles; Harris A. Goodwin, The Bastian-Blessing Co., 
Chicago; Frank P. DeLarzelere, The Bastian-Blessing Co., Columbus, Ohio; F. T. McCahill, Home Gas 
Co., Minneapolis; Kenneth R. D. Wolfe, Fisher Governor Co., Marshalltown, Iowa; F. B. Boice, Shell- 
ane Department, Shell Oil Co., Inc.; Otto A. Kohl, Bupane Gas Co., Cedar Rapids, Iowa; Rufus W. 
Scott, Thermogas Co., Inc., Des Moines; Charles O, Russell, Thermogas Co., Inc., Des Moines. 


AT LEFT: Otto Neustadt, W. A. Naumer, 
and C. H. Hull, all of Pyrofax Division, 
Carbide and Carbon Chemicals Corp., 
of Pekin, !ll., New York, and Indianap- 
olis, Ind., respectively; K. W. Cole, of 
Pressed Steel Tank Co., Chicago; L. R. 
Cartier, C & R Engineering Co., of 
O'Fallon, Ill. 











ECENT years have witnessed re- 
markable progress in the liquefied 
petroleum gas industry in furnishing 
a modern and dependable service to 
consumers in rural sections and in 
small communities where city gas is 
not available. 

Use of bottled gases and butane-air 
was pioneered primarily for cooking 
and water heating purposes. In order 
to provide safe, substantial, efficient 
and economical appliances for such 
use, domestic gas ranges and gas water 
heaters have for some years been tested 
and approved at the American Gas 
Association Testing Laboratories for 
the purpose of determining compliance 
with American standards covering their 
use with such gases. Satisfactory cus- 
tomer experience with such appliances 
has resulted in an increasing demand 
for similar Laboratories’ approval on 
other types. 


Consequently, at the last meeting of 
the A.S.A. Sectional Committee, Proj- 
ect Z21, A.G.A. Approval Require- 
ments Committee, held October 6 at 
the Cleveland Testing Laboratories, 
standards for other domestic gas appli- 
ances in common use were approved. 

These new requirements make pos- 
sible considerable extension of the 
scope of the Laboratories’ testing pro- 
gram. Now, central heating gas appli- 


30 





Heating Appliances Now Approved By 
A. G. A. Testing Laboratories 


By MILTON ZARE 
American Gas Association Testing Laboratories 





ances, gas conversion burners, gas 
space heaters and gas unit heaters may 
be so approved. Availability of such 
equipment found to comply with na- 
tionally recognized standards should 
be of material benefit to users of bot- 
tled gases and enable them to more 
fully enjoy the advantages of gas fuel. 


To protect the consumer from pur- 
chasing appliances which are not de- 
signed to operate satisfactorily with 
liquefied petroleum gases, every ap- 
pliance approved for these gases must 
bear on its name plate or on a separate 
nearby plate, permanently attached, a 
statement to the effect, “Approved for 
use only with approved liquefied pe- 
troleum gases.” This marking, together 
with the Laboratories’ Seal of Ap- 
proval, is the symbol of satisfactory 
performance of that appliance for use 
with the various approved liquefied 
petroleum gases on the market. In 
view of exclusive distribution of pro- 
pane gas or butane-air gas in some 
instances, certain appliances are tested 
and approved for use with these gases 
only. Such equipment is required to 
be marked with the statement: “Ap- 
proved for use only with approved 
propane gas,” or “Approved for use 
only with approved butane-air gas,” 
in the case of propane or butane-air 
appliances respectively. 
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RONEY Automatic SCALE LOADING MANIFOLD 


For Single Valve Domestic Propane or Butane Cylinders 





ACCURATE—No Guesswork. Every Cylinder Full. None Overcharged or 
Undercharged. 


FAST—Four-Cylinder Manifold Fills Four 100-pound Cylinders in 6 to 8 Minutes. 


SAFE—No High Pressure Liquid Line. Charging Pressure Is Actually Lower Than 
Normal Tank Pressure. 


ECONOMICAL—Vapor and Liquid Loss Reduced. Employs Low Maintenance 
Cost Vapor Differential Compressor. 


Ask for Complete Details 


..c.ROWNE Y inc. 


1740-44 W.59" ST.» LOS ANGELES, CALIF. 
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EEKING to lessen the excessive 
cost of roasting coffee with gaso- 
line, and to shorten roasting time, the 
Ward Coffee Co., McKenzie, Tenn., in- 
stalled a butane plant on last March 
30. On September 30 a comparison of 
costs and operation was worked out 
and the result showed that during the 
six-months period the L. P. G. roaster, 
burning 12-cent-per-gal. butane, had 
consumed $168.36 worth of fuel, or 
an average of $28.06 per month. For- 
merly this same unit used 100 gals. of 
28-cents-per-gal. gasoline per week to 
maintain the present schedule, at a 
total cost of $728, an average of 
$121.33 per month. Thus, there was 
a total actual saving of $559.64, or 
$93.27 per month for the six months 
test period, by making the changeover 
to butane. 
This, however, substantial saving as 
it was, did not complete the advan- 





tages gained. Formerly the gasoline 
plant had been operated six days and 
three nights per week to complete the 
total required roasting, while now the 
same volume is accomplished in five 
days of daylight operation. 


Two Roastings Per Hour 


When the butane equipment for this 
roaster was installed by the Airlene 
Gas Co., of Fulton, Ky., it was under- 
stood to be conditional upon the unit’s 
being able to effect a complete roast- 
ing in 25 minutes, or two per hour. 
This was done. , 

The gasoline-operated plant required 
new generators twice each year and 
new burners once per year which, plus 
cost of additional current and lights, 
created a high operation expense. The 
butane plant uses four bar burners, 
operating on undiluted butane at 16- 
oz. pressure. Replacement is rare. 


Coffee roaster that is operated on butane. It has reduced the time for roasting 


and effected operating economies of nearly $100 per month in fuel alone. 














WHAT YOU GET! 














- T. New Style Close-Mesh Grilles. 

° 2. Die-formed and Streamlined Element. 

° 3. Improved Multi-Tubular Burner — cannot 
get out of adjustmen 

1 4. Draft Diverter — safeguards combustion. 

d 5. Low-pressure Regulator. 

s 

6. New Style Combination Pilot and Main 

e) Burner Control. 

e 

7. AGA. Aproved for Natural and Manu- 

: factured Gas. 


Also adaptable to liquified petroleum gas fuel. 


LOOR FURNACES 
DUAL FURNACES 
INGLE WALL REGISTERS 


FOR LITERATURE 
Write Dept. BN No. 12 


- > Facile 


A PRODUCT OF PACIFIC GAS RADIATOR CO. 
te Factory: Huntington Park, California 
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N odd filling plant is in operation 

in Tucson, Arizona, by C. W. 
Ijams, distributor there for the Im- 
perial Gas Co., of Los Angeles. It uses 
a fan, a 44 hp. motor, and a desert 
water-cooling or air-conditioning plant. 
By cooling the liquid gas in the cold 
water the tanks fill rapidly, without 
any other aid. 

Mr. Ijams, writing to A. N. Kerr, 
president of Imperial Gas Co., de- 
scribes what a 14 hp. motor can do in 
a hot, dry climate when the humidity 
is low enough to give good results: 


The plant consists of a room cooler 
of the excelsior type operated by a 
1g hp. explosion-proof motor which 
also drives a small %4-in. circulating 
pump. Our cooling coils (built similar 
to a condenser assembly) have a ca- 
pacity of about 5 gals. and are sub- 
merged in a tank of water. The gas 
from the storage tanks enters these 
coils and then goes directly to the 
filling manifold. 


Blower Type Fan 


The cooler has a blower type fan 
which discharges its air into the build. 
ing. It also serves to pre-cool the con- 
tainers to be filled. The circulating 
pump moves the water from the tank 
around the cooling coils back to the 
top of the excelsior pads at the rate 
of about 12 gals. per minute. The 
tank holds about 160 gals. 

I made some wells of copper pipe at 
the tees of the cooling coils so that a 
thermometer could be inserted to take 
the temperature of the gas as it enters 
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Desert Ingenuity Builds Odd Filling Plant 






from the storage tanks and as it leaves 
going to the filling manifold. 
The results obtained are as follows: 


1. Differential of water temperature 
at excelsior pads (the coolest point) 
and the water in the tank—4 degrees. 

2. Differential of water in the tank 
and the gas in the coils as delivered to 
the filling manifold—2 degrees. 


3. Differential of gas temperature as 
delivered from the storage tanks and 
to the filling manifold—19 degrees. 


Head Pressure Benefits 


I figure that this differential of gas 
temperature gives us about 25 lbs. 
head pressure which obtains the fol- 
lowing: 

1. Eliminates all venting through 
the compressors, which previously ran 
almost constantly, so that filling is now 
continuous after the tanks are started. 

2. Increases our output in a given 
length of time by cutting down the 
time required to fill one complete tank 
by about one-third. 

3. Eliminates the use of the com- 
pressors, the horsepower of which 
totaled 24% hp. and makes it possible 
to do more filling in the same period 
of time with a 44 hp. motor. 

fe o 


5000-Gal. Bulk Butane Plant 
Installed at Geary, Okla. 


Ward Morrison, of the Morrison Hardware 
Co., has installed a 5000-gal. butane and 
propane bulk station at Geary, Okla. A 
tract outside the city limits was purchased. 

Liquefied petroleum gas will be served to 
mobile equipment and for domestic purposes. 
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Why it pays to insist on 


STANDARD — 


LIQUEFIED PETROLEUM GASES 


ge enc liquefied petroleum gases give you all these 
advantages: (1) Highest quality— assured by Standard 
Oil’s superior refining facilities; (2) Prompt deliveries and 
unfailing supplies— assured by ample tank-car equipment 
and the largest distributor fleet of high-pressure tank trucks 
in California and Arizona; (3) Complete odor safety—assured 
by the protection of “Calodorant” gas-odorizing agent; 
(4) Helpful service—Standard Oil engineers, technicians and 
distributors are always ready to work with you in the devel- 
opment of processes for the most efficient use of these fuels. 








Ask any Standard Oil representative for further information. 

















CALO L Reg. U. S. Pat. Off. 


INDUSTRIAL GAS No. 1 


(Commercial Butane) 


For: Gas manufacture or en- 
richment; Industrial fuel; 
Chemical and metallurgical 
purposes. (Facilities available 
for tank-car delivery, and tank- 
truck delivery) 


CA LO L Reg. U. S. Pat. Off. 


INDUSTRIAL GAS No. 2 
(Commercial Propane) 
For: Domestic fuel purposes; 
Industrial fuel; Steel cutting, braz- 
ing, etc.; Chemical and metal- 
lurgical purposes. (Tank-car 
delivery, and steel-cylinder de- 
livery —91-lb. or 41-lb. capacity) 


BU-GAS Reg. U. S. Pat. Off. 


LIQUEFIED PETROLEUM GAS 


For: Heavy-duty internal-combustion- 
engine fuel; Industrial fuel; Heavy- 
demand domestic fuel purposes. 
(Tank-car and tank-truck delivery) 





STANDARD, OIL COMPANY OF CALIFORNIA 
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SELLING 


Price Is No Object 


“I don’t have any trouble selling 
prospects the superiority of our pro- 
duct,” a salesman declared, in explain- 
ing to his sales manager why he was 
not turning in as many orders as the 
sales manager thought he should. 
“Everyone admits we’ve really got 
something here. They all would like 
to own one. But they say the price is 
too high. They just can’t afford our 
line.” 

“Do you think the price is too 
high?” asked the sales manager. 

“Well, no. We’ve got the quality in 
our product, and I think the customer 
pays a fair price for what he is get- 
ting,” the salesman replied. “But why 
don’t we cut the quality and reduce 
the price so we can compete with the 
lower-priced lines?” 

“Do you think the price objection is 
a valid excuse for losing a sale?” the 
sales manager asked. 

“Sure it is,” said the salesman. “If 
a person can’t afford to pay the price 
we ask, he just can’t afford it. How are 
you going to get around that?” 

The above colloquy took place in a 
sales organization not .so very long 
ago. It is quoted here as illustrative 
of a state of mind too many salesmen 
allow themselves to drift into, partic- 
ularly salesmen of quality merchan- 
dise. Hearing prospects‘say, time after 
time, “I can’t afford it,” they come to 
look upon the expression as a major 
objection, one that stops them. 

All too often the price factor be- 
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comes magnified out of all proportion 
lo its true importance. As a matter of 
fact it has no real place or meaning in 
the business of selling. A salesman’s 
job is to make people want things. It 
is not up to him to decide whether or 
not a prospect can afford to buy his 
product. But he can show the prospect 
that he has a genuine need for it and 
that that need transcends any consid- 
eration of price. 

Watch the salesman who is making 
an outstanding success and see how 
much he bothers about the price of his 
merchandise. It may surprise you. 


How To Influence Customers 
And Win Friends 


A reliable fact-finding bureau re- 
cently conducted a survey in a western 
city among purchasers of new gas 
ranges. Among the 312 cases studied, 
all of them with the exception of one 
range involved women purchasers. The 
survey showed that some 53 per cent 
of the purchasers bought as a matter 
of necessity; their old equipment had 
reached the falling-apart stage. In 22 
per cent of the cases, ‘the purchasers 
were attracted by the new gas range 
as compared with their usable, but 
outmoded, cooking appliance. Another 
20 per cent bought because they were 
buying a new home, and five per cent 
were setting up housekeeping for the 
first time and had not previously 
owned a gas range. 

Now it was determined that only 
slightly over three per cent of all the 
buyers studied had any definite previ- 
ous knowledge of the modern gas 
range, its points of superiority, and 
what a quality range with all the latest 
automatic devices can do toward mak- 





BUTANE-PROPANE News 









i. a SS Evr———i=. a 8 


DN eee Oe 


oe wo = of & 


CAMPAIGN that has been prepared 
by the Peoples Gas Light and Coke 
Co., Chicago, makes use of a combina- 
tion of cartoons similar to those used 
in daily newspapers and illustrations 
found in manufacturers’ range cata- 
logs to tell a story of gas cooking on 
modern gas ranges. It is in booklet 
form and entitled “The Easy Way to 
Cook Well.” 
The artist’s effort was to feature the 
broad advantages of gas for cooking 
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which are sometimes relegated to the 
background in a sales talk because of 
emphasis being laid upon the many 
new and ingenious devices which dis- 
tinguish the modern range, instead. 
The popularity of cartoons and 
comic strips seemed to make them an 
admirable medium through which to 
portray the primarily important points 
of speed, control and clean cooking. 
Others, covering the idea of comfort, 
economy and beauty, will appear later. 


SPEED (left)—Rea! speed when you need 

it is vital to good cooking. CONTROL 

(below)—Be sure that you, not the range, 
control the cooking heat. 
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CLEAN COOKING (left}—Clean cooking 
results when gas fuel and the modern 
automatic gas range are used. 













A campaign prepared by Clayton Cassidy. 
advertising manager, and cartoons drawn by 
Ray Fenton, advertising department, Peoples 
Gas Light and Coke Co., Chicago, Ill. 
























@ NATIONALLY @ EXPERTLY 

KNOWN ENGINEERED 
@ QUALITY BUILT @ APPROVED A.S.M.E. 
@ PATENTED @ EXCLUSIVE FEATURES 


CONSTRUCTION 


- TRACE MARK _ 


PATENT NO. 2102912 









The phenomenal public acceptance of AUTOMATIC 
NOTICE GAS SYSTEMS and the consistently steady growth of 
TO DEALERS our business offers a reliable barometer for dealers con- 
templating entering this field of business. AUTOMATIC 
@ We are now distribu- is a real engineered gas system ... quality built .. . 
tors of Eveready Gas safe . . . economical. It is Hartford Steam Boiler in- 
Systems which, in com- spected. A.S.M.E. Code built, approved by Underwriters’ 
bination with Automatic Laboratories. 
Gas Systems offers deal- | EXCLUSIVE TERRITORY AVAILABLE 
ers a complete price 
range. Write Today for Information 








Culomalic Gas Equipment Co. 


Manufacturers and Distributors 
2216-18 COMMERCE STREET DALLAS, TEXAS 
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ing housekeeping healthful and zestful. 
What does this mean? It means that 
the gas appliance dealer or salesman 
is in a position to influence toward the 
purchase of higher quality ranges over 
95 per cent of the women buyers who 
enter his place of business. 

Modern advertising and other forms 
of publicity have done much to edu- 
cate the modern woman in matters of 
intelligent buying. She has learned to 
look for essential facts and examine 
them with an open mind. She has 
learned also to beware of extravagant 
claims. Therefore, the range buyer, 
meagerly informed on entering your 
store, is highly susceptible to guid- 
ance. Left to her own devices, the 
chances are she would choose a lower- 
price range. But a careful presentation 
of the facts is sure to influence her 
decision and lead her to purchase the 
best quality gas range she can afford 
to buy. 


Cultivate Your Dislikes 


The things you do poorly are prob- 
ably the things you don’t like to do! 
This is the observation of a business 
executive who has had years of oppor- 
tunity to study the actions of his fel- 
low men. 

“Because you don’t like to do them, 
you neglect doing them,” he shrewdly 
points out. “You don’t practice them 
enough, or you don’t practice them at 
all. Consequently you do them badly; 
so you excuse yourself by saying you 
don’t like to do that sort of thing.” 

Now, as he goes on to say, the 
chances are, by actually cultivating the 
things you dislike and do poorly, you 
may increase your effectiveness, 

Why not deliberately pick out the 
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thing you hate to do more than any- 
thing else and force yourself to do it 
until it becomes automatic? 


Don’t Run Down 


The objective of a recent Babson 
Institute survey was to find out how 
salesmen actually spend their time. 

It revealed, among other things, that 
the average salesman makes more sales 
contacts per day the first three days of 
each business week than on the re- 
maining days. For some reason ambi- 
tion and energy seem to run down by 
Wednesday night. Thursday, Friday 
and Saturday see a steady decline in 
calls. 

Yet selling knows no hours—no days 
in the week. A prospect is just as 
likely to say “yes” on Friday as on 
Monday, and it may be said early in 
the morning or late at night. Selling 
is a “full-time” job day in and day out. 

Consistent, sustained hard work is 
what produces results. There can be 
no “off” periods. The business of keep- 
ing everlastingly at it is what makes 
sales and puts cold, hard cash in your 
pocket. Take advantage of this latter- 
part-of-the-week decline in selling ef- 
forts. Make calls and sales while the 
other fellow is lying down on the job. 

Only the “average” salesman works 
“part-time.” He’s the one who starts 
out with a great burst of speed on 
Monday and then “peters out” by Wed- 
nesday. He’s the one who is losing 
money. Every call he misses is the 
possibility of a sale slipping through 
his fingers. 

Be a FULL-TIME salesman—selling 
from dawn till dusk and later .. . 
and from Monday to Monday!—Re- 
printed from sales letter of Philgas 
Department, Phillips Petroleum Co. 
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Pits L.P.G. Against Goal 


ELLING bottled gas for domestic 
use in a territory that has more 
coal mines per square mile than any 
other section of the coal country is the 
assignment that J. S. Costenbader, of 
Palmerton, Pa., chose for himself. His 
first promotion job was to make the 
potential prospects gas-conscious, and 
he selected the Lehighton County Fair, 
an old established institution, as the 
best means to accomplish this end. 
Mr. Costenbader’s theory of display 
is that the biggest and most attractive 
spaces command the greatest interest 
and attention. 
In the 1939 Fair, the fifth in which 
he has participated, his show space 





(120 ft. in length) was the largest sin- 
gle exhibit on the grounds. Twelve gas 
ranges, two water heaters, a space 
heater, four gas lights and a refriger- 
ator were shown, and one of each of 
these types of appliances was connect- 
ed for actual working demonstration 
with bottled gas. 

There was a continuous crowd at 
the exhibit and the many questions 
asked served to arouse the general in- 
terest and made it easier for the attend- 
ant to demonstrate. 

During the five years that he has 
been the distributor of Pyrofax, Mr. 
Costenbader estimates that his displays 
have netted him 500 new gas users in 
the locality surrounding Palmerton. 


County Fair exhibit of J. S. Costenbader, Palmerton, Pa., occupying largest space on 
the grounds. This kind of display has netted 500 new gas users during last five years. 
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you've real help in selling H Uj i] dé 
N O commercial equipment! L 0 fy 9 : 2 


Every commercial cooking salesman and every kitchen 
supply house, important hotel, restaurant and institu- ‘ “lhe, i 


oys 





tion on your lines should have a copy of this manual. 
It brings together under one cover the latest devel- 
























opments in commercial gas equipment. It points out 
the hidden losses which obsolete cooking equipment 
causes. It proves, from the records of successful opera- 
tions, that modern gas equipment quickly pays its way 
in fuel, food and labor savings as well as increased cus- 
tomer satisfaction. 


FULL OF FACTS AND IDEAS! 


COFFEE MAKING 
How modernized gas equipment makes better coffee at 
lower cost 

STEAM TABLE OPERATION 
How controlled heat in steam tables improves quality 
of food 

DEEP FAT FRYING 
How better fried foods can be prepared with the modern 
gas-fired deep fat fryer 

SHRINKAGE 
How shrinkage is reduced and profits increased by the 
modern gas range 

THE REVOLUTION IN BAKE OVENS 
How the bake oven has been changed to meet the needs 
of today’s kitchen 

THE DEMAND FOR STERILIZATION 
How the demand can be met completely and economi- 
cally with modern gas appliances 


FREE ROBERTSHAW tnermostat company 


Hidden Losses will be supplied COMMERCIAL DIVISION SALES OFFICE 


. : 30 CHURCH STREET, NEW YORK 
free to gas companies. Write for hangs 0 en, th 


a copy today for examination. 
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ALWORTHINGTON Gardens is a 

subsistence homestead community 
for low-income families, located 18 
miles from Dallas, 14 miles from Fort 
Worth and 3 miles from Arlington. 
Although butane gas has been avail- 
able there only for a little more than 
a year, 70 out of 78 homes in the pro- 
ject have individual 150-gal. butane 
systems. “And as fast as the remaining 
eight homes are vacated or change 
hands, butane systems will be installed 
in these,” according to Guy Estill, man- 
ager of the project. 

“The 275 residents wouldn’t trade 
butane for any other fuel,” Mr. Estill 
has stated, so pleased are they with the 
performance of the product. “We have 
never had a single complaint against 
butane.” he said, “nor have we had a 
dissatisfied custo- 
mer.” Dalworthing- 
ton Gardens has dis- 
continued the use of 
the large wood- 
burning, double fire- 
place in the Com- 
munity House be- 
cause butane was 
found to be so much 
superior to wood 
for heating pur- 
poses. 

There are 594 
acres in the Dal- 
worthington Gar- 
dens project, divided 
into 78 individual 
tracts, There are 
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Texas Homestead Community Puts 0. K. 
On Butane Gas For Domestic Use 





Guy Estill, manager of Dalworthing- 
ton Gardens project. 






42 acres in the park surrounding the 
Community House. Each of the 78 in- 
dividual tracts ranging from 4 to 20 
acres per tract contains a house, cow 
barn, chicken house, and combination 
garage and storeroom. The houses are 
one-story frame structures. Each has a 
kitchen, living room-dining room com- 
bination, a front porch, either two or 
three bedrooms, and a fully equipped 
bathroom. 

Each home is piped for water, the 
settlement maintaining its own water 
system. Each home is wired for elec- 
tricity that is supplied by an outside 
utility, and telephone service is avail- 
able. 

The homes were built by the govern- 
ment and are being purchased over a 
40-year period by individuals who meet 
the requirements of 
the Family Selection 
Department of the 
United States gov- 
ernment. The tracts 
can be paid out in 
less than 40 years 
but clear title can- 
not be secured un- 
der 20 years. Prices 
for the tracts range 
from $1500to $2000. 
Monthly payments 
range from $14.50 
to approximately 
$20, which includes 
principal, interest 
taxes and mainte- 
nance reserve. Since 
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the essence of the contract is “employ- 
ment,” there has been some turn-over 
in membership. 





Low Monthly Rate 


The butane plants are paid for at a 
rate of $1.50 per month, Although it 





the has not been compulsory to install 
in- butane, nearly all homesteaders have 
20 discarded out-moded equipment and 
ow methods of cooking and heating in 
ion favor of butane. Kerosene water heat- 
are ers were part of the original equip- 
sa ment, but most of these have been dis- 
m- carded in favor of butane. Nearly all 
or the homes that heat with butane use the 
ved radiant-type heaters. 

The Community House, which pro- 
the vides office facilities for the manager 
ter of the project, a large auditorium for 
ec- community gatherings, a library room 
ide and a kitchen, are heated with large, 
ail- overhead, automatic, circulating heat- 

ers. The two gas ranges in the com- 
rn- munity kitchen are likewise piped for 
ra butane, as also is the water heater. A 
eet 150-gal. individual system is installed 
of at the Community House. 
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Typical home in the Dalworthington Gardens subsistence homestead community. 


When the decision was reached to 
install individual butane systems, invi- 
tations to bid on the sale of the systems 
were sent to manufacturers of standard 
butane systems. Butane Gas System Co. 
of Dallas, of which Roger L. Tennant 
is president, was awarded the contract 
to install Yurown systems. 

The fuel contract is renewed each 
year. Fuel deliveries are made twice 
each month. Charlie Clark and Mack 
Garvin of Butane Equipment Co., Fort 
Worth, distributors in Tarrant county 
for the Yurown system, have the fuel 
contract for the current year. 

Dalworthington Gardens was initi- 
ated by the Division of Subsistence 
Homesteads of the Department of the 
Interior, December, 1933, later being 
transferred by executive order to the 
Resettlement Administration. Finally, 
it was placed under the jurisdiction of 
the Farm Security Administration on 
September 1, 1937. 

Other government projects similar 
to Dalworthington Gardens in Texas 
are located at Wichita Falls, Houston, 
Beaumont, and Woodlake. 















HE natural gasoline industry in the 
United States showed a production 
increase of approximately 60,000,000 
gals. in 1938 over 1937, with an esti- 
mated total of 2,125,000,000 gals. for 
the former year, according to the re- 
cently published 1939 Minerals Year- 
book of the Bureau of Mines, compiled 
under the supervision of H. Herbert 
Hughes. The chapter on natural gaso- 
line was prepared by G. R. Hopkins. 
Distribution in 1938 totaled 2,110,- 
000,000 gals., or 4 per cent above that 
of 1938, and was divided as follows: 
utilized at refineries, 80 per cent; ex- 
ports, 10 per cent; direct shipments to 
jobbers and retailers, 6 per cent; and 


Natural Gasoline Production Increases 






losses, 4 per cent. 

Exports of natural gasoline were 
the surprise of 1938, increasing in 
volume more than 36 per cent over 
those of 1937, or rising from 148,428.. 
000 gals. in 1937 to 202,230,000 gals. 
in 1938. 

Considered of outstanding interest in 
technical development was the con- 
struction of a number of recycling 
plants — installations that recover gas- 
oline from so-called distillate wells and 
return the residue gas to the producing 
formation. Adjunctive to this develop- 
ment were improvements in the absorp- 
tion process involving higher pressures 
and advanced refrigeration. 





12,500-net gal. butane tank being delivered to Spiller & Miller of Austin. Texas, by 
Dallas Tank & Welding Co., Inc., fabricator. The tank is 6 ft. in diameter by 70 ft. long. 
It is to be used for butane storage, and mounted on concrete supports. 
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Commercial Appliances 


Build Up Your Load 
For Bigger Profits 


Dealers who overlook commercial appliances as a 
means of increasing their lead are neglecting the 
field from which their greatest profits can be derived. 
For instance, every restaurant, hotel, etc., is a pros- 
pect for one of the famous Blodgett Ovens. These 
ovens, which have been standard since 1848, fill the 
bill to perfection in either large or small kitchens. 


Naturally they consume much more gas than the 
ordinary kitchen range, but they are, nevertheless, 
economical to operate as compared with other com- 
mercial cooking appliances. Hence they represent a 
saving to the owner, and represent greater profits to 
the dealer. When writing for details, always specify 
the B. t.u. content of the gas, its specific gravity and 
pressure at the appliance. 


The G. 8S. Blodgett Co., Inc. 


53 Maple Street Burlington, Vermont 


BLODGETT OVENS 
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Eastern Section, L. P. G. A. 
Will Meet January 24-25 


The Eastern Section of the Liquefied Pe- 
troleum Gas Association will meet in New 
York City on January 24-25, 1940, following 
the annual meeting of the Compressed Gas 
Manufacturers Association, which is sched- 
uled for the two days preceding. 

Convention headquarters have not yet been 
selected. H. W. Richdale, of Brewster, N. Y., 
Eastern Section chairman, will preside. 

Ls & 


National Butane Gas Co. 
Host To Dealer Group 


Meeting recently to discuss pertinent ques- 
tions dealing with the manufacture, sale, ser- 
vice and installation of underground butane 
storage systems, the National Butane Gas 
Co., of Memphis, Tenn., was host to a large 
group of dealers from the South and South- 
west. Representatives of the industry came 
from as far east as Columbia, S. C.; south, 
to Jacksonville, Fla.; west, to Dallas, Texas, 
and north, to Geneva, Ill. In all, 14 different 
states were represented. 

During the two-day convention the follow- 
ing addresses were made by the indicated 
speakers: “Necessity of Proper Installation of 
Valves, Etc., for Best and Safe Results,” 





H. S. Norway, Bastian-Blessing Co., Chicago; 
“Improvement in Butane Equipment Under 
State Supervision,” J. D. Newcomb, Jr., State 
Boiler Inspector, Little Rock, Ark.; “Im- 
proved Methods in the Manufacture of Bu- 
tane Tanks,” Ed Smith, Lincoln Electric Co., 
Cleveland, Ohio; “Value of Listed Systems 
to Retail Dealer,” E. S. Smith, Underwriters’ 
Laboratories, Chicago; “The Steel Mill’s 
Place in the Butane Industry,” Ernest Har- 
well, Jones & Laughlin Steel Corp., Memphis, 
Tenn.; and “Improvements in Mississippi 
Under State Regulations,” Lowry Tims, State 
Department, Jackson, Miss. 

A photo is shown on this page of those 
who attended the banquet given by the Na- 
tional Butane Gas Co. in honor of its guests. 


East Texas Section Now Has 
Hydro-Gas Representation 


The Nacogdoches Appliance Co., of Nacog- 
doches, Texas, has recently become east 
Texas distributor for Hydro-Gas Systems. 
Joseph Gilbert, owner and manager, has 
been engaged in selling gas appliances for 
several years. As a result of this new agency 
contract he will now supply established east 
Texas dealers with Hydro-Gas Systems and 
will extend rural gas service throughout the 
highly developed farm area of that section. 





At the banquet in Memphis, Tenn., honoring those who attended the dealer convention 
of the National Butane Gas Co. 
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BUTANE - PROPANE 
Ylaws 
BINDERS 


A Click and Magazines are Bound 


O OUR many thousands of sub- 

scribers who have wished for an in- 
expensive way of binding and preserving 
their copies of BUTANE-PROPANE 
News we offer the new and beautiful 
PERMO BINDER to fill this very defi- 
nite need. This binder is simple to use. 
No punching or marring of magazines 
necessary. A click and the magazine is 
in... and with a patented construction 
any issue can be quickly and easily re- 
moved without disturbing the other mag- 
azines in the binder. One binder holds 
12 issues. 


In addition to their practical use, 
PERMO BINDERS are so handsome in 
appearance that they turn your maga- 
zines into de luxe library editions of 
beautifully bound books. In your book- 
case or on the library table, whether in 
the home or office, PERMO-BOUND 
magazines are fitting companions for 
your rarest editions. 


Send check for $1.50 for each 
binder desired, $1.75 foreign. 


BUTANE -PROPANE 
Nos 


810 South Spring Street Los Angeles, California 
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PRODUCTS 


Liquid Level Gage 


The Bastian-Blessing Co., Chicago, Ill. 
Model: RegO No. 3056. 
Description: An easy-to-use, accurate device 
for gaging the liquid level, for sampling 
and for determining 
the temperature of 
volatile liquids un- 
der pressure in stor- 
age or transporta- 
tion tanks. It per- 
mits operators to 
use pressure loading 
systems, which for- 
merly were not prac- 
tical, because gaging 
and temperature cor- 
recting operations 
could not be per- 
formed under pres- 
sure. It reduces va- 
por losses and out- 
ages, eliminates the 
hazards of explosion 
and asphyxiation. 
Slip tube is of stain- 
less steel; accurate 
calibrations; red- 
reading mercury- 
filled thermometer; 
lucite-covered tem- 
perature-reading ap- 
erture. 
Applications: This 
slip tube gage can 
be adapted to any 
tank having a plug or gate valve installed 
on top of tank, provided minimum opening 
through valve is at least % in. in diameter. 
Is adapted for use on tanks cars, storage 
tanks for fuels under pressure, etc. The 
gage allows tank or car to remain under 
pressure, eliminating escape of vapors. In 
operation, the gage is attached to the plug 
outlet connection. Then the valve is opened 
to allow lowering slip tube into the tank. 
The number of inches of liquid in tank 
shows on slip tube. 
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Kitchen Ventilator 


The Vent-A-Hood Co., Dallas, Texas. 


Model: Standard. 
Description: The Vent-A-Hood Kitchen Vent- 


ilator is finished in white Dulux with cast 
chrome-plated corners and with all chrom. 
ium trim. The base metal is Armco Paint. 
Grip. Back panels extend below the cook- 
ing surface of the range to protect the wall 
back of range from splashing greases. The 
Vent-A-Hood attaches directly to the wall 
by the use of a concealed wooden frame, 
making an installation easy in every home. 
Venting is into the flue or into the attic; 
however, as there is no fire hazard, the 
vent may be directly through an outside 
wall or carried inside walls, ceilings or ex- 
tended underneath the house by ordinary 
sheet metal duct. Vent outlet is 5 in. The 
patented centrifugal type exhausting unit 
and grease trap which is built into each 
Vent-A-Hood is electrically driven and will 
displace 325 c.f.m. or give a complete air 
change 18 times every minute over the 
range and under the hood. This air change 
provides the same ventilation in the kitchen 
as if a 36-in. exhaust fan were working on 
the entire kitchen. The motor is 1/30 hp. 
and the centrifugal fan wheel is 5x31 in. 
and speed 1550 r.p.m. (two speeds op- 
tional). The grease trap capacity is ¥% lb. 
It collects cooking vapor greases by cen- 
trifugal action of fan wheel. 
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Diffusing Circulator 


Armstrong Products Corp., Huntington, 


W.Va. 


~ Model: 900 Series. (916, 920, 930.) 
Description: The 900 Series of this combina- 


tion radiant and circulator features the 
clay heating element designed to elimi- 


LS 
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nate danger of poisonous gases formed 
due to poor combustion. The enclosure 
of the radiant within the heater cabinet 
affords more even heat. Finished in 
brown porcelain enamel with maple grain 
trim. Bottom grill and center ornament 
heavily plated with chromium. 
Specifications: Model 916—width, 12 in.; 
depth, 9 in.; height, 19 in.; shipping 
weight, 20 lbs.; B.t.u., 16,000. Model 930 
—width, 19 in,; depth, 9 in.; height, 19 
in.; shipping weight, 32 lbs.; B.t.u., 30,000. 


Regulator Catalog 


A new and more complete catalog, No. 
42C, for the bottled gas industry has just 
been announced by the Fisher Governor Co. 
of Marshalltown, Iowa, that is of especial 
interest, as it contains complete information 
on regulators for use in the liquefied petro- 
leum gas field. 

There are illustrations, descriptions and 
performance data on all types of Fisher Reg- 
ulators for single and two-drum systems. 
Special attention has been given to auto- 
matic changeover assemblies. 

One of the outstanding regulators de- 
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scribed is the Type 741C for two-drum sys- 
tems. It is designed to eliminate the cross 
tee or manifold shut-off valves, thus elimi- 
nating several points of potential high-pres- 
sure leakage. 


Commercial Oven 


The G. S. Blodgett Co., Inc., Burlington, Vt. 
Model: B2-15. 


Description: This model of the Blodgett com- 
mercial oven has been built for the baker 
whose requirements do not warrant the 
purchase of larger models. It has 3-in. in- 
sulation; two shelves, and the automatic 
temperature control. By removing the top 
door and taking out the shelf, a double 
space with a 13-in. clearance is available 
for large roasts. High legs bring shelves to 
convenient working level. Operating cost is 
low because of heavy insulation and auto- 
matic control. 

Dimensions: Outside—floor to top of vent- 
hood, 62% in. high; 46 in. wide; 30 in. 
deep. Inside — clearance, 6% in. high; 33 
in. wide; 21% in. deep. 








K and M Wholesale Holds 
Fall Dealer Convention 


K and M Wholesale, distributor of Skel- 
gas and Electrolux refrigerators, was host to 
Electrolux and Skelgas dealers from the 
southwestern section of Kansas at a Fall 
sales meeting held in Dodge City, Kan., Sep- 
tember 28. (Photo below.) 

The meeting was conducted by represent: 
atives of the several companies whose prod- 
ucts are distributed through K and M Whole- 
sale, of which E. H. Mussemann is owner 
and manager. Representatives in attendance 
were: J. H. Stebbins, Los Angeles, Ward 
Heater Company; C. G. Wagoner, Kansas 
City, Pittsburg Water Heater Co.; W. D. 
Crandall, Wichita, Kan., Tappan Range Co.; 
L. S. Bustard, Manhattan, Kan., Skelgas Co.; 
Charles Gaston, San Antonio, Texas, National 
Hydro-Gas Co., and Sid G. Simms, Oklahoma 
City, Oklahoma branch of the National 
Hydro-Gas Co. 


fad me 
Sen. Clay Cotton Heads Texas 
Gas Utilities Commission 
Senator Clay Cotton, of Palestine, Texas, 


s been named as the new director of the 
gas utilities division of the Railroad Com- 





mission of Texas, succeeding Olin Culber- 
son. This post is regarded as one of the most 
important in the Railroad Commission set- 
up, as it calls for the direction of vast utili- 
ties’ activities in the State. The members of 
the commission which elected Senator Cot- 


ton are Lon A. Smith, chairman; Ernest O.. 


Thompson and Jerry Sadler. 

Senator Cotton was the oldest member of 
the Texas senate, but had to resign there- 
from before he could serve on the commis- 
sion’s gas utilities division. 

Clinton Owsley acted as temporary di- 
rector pending Senator Cotton’s qualification. 

= s 


W. M. Thompson, President, 
Reliance Regulator Corp., Dies 


W. M. Thompson, president of the Re- 
liance Regulator Corp., of Alhambra, Calif., 
and for many years a prominent leader in 
the gas industry, passed away November 20 
at his home in Pasadena, Calif. He was 76 
years of age. 

Mr. Thompson’s first affiliation with the 
gas industry began at the age of ten when 
he was employed by the Elgin Gas Works of 
Elgin, Ill., as office boy. In 1917 he founded 
and became president of the Reliance Regu- 
lator & Manufacturing Co., in Pasadena. 





Salesmen from a score of Kansas towns who attended the Fall dealer convention of 
K and M Wholesale at Dodge City, Kan. (Photo by L. 8. Bustard.) 
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B. T. U. Club of Wisconsin 
Features L. P. G. Speakers 


The B. T. U. Club, composed largely of 
Wisconsin gas men, but including a number 
from Michigan towns, held its October meet- 
ing in Iron Mountain, Mich. Liquefied petro- 
leum gas was specially stressed by several of 
the speakers, among them Frank Sweetnam, 
of the Detroit-Michigan Stove Co., Detroit; 
Elmer Cone, of the Welsbach Co., Chicago; 
and F, T. Carpenter, of the Philgas Depart- 
ment, Phillips Petroleum Co., Detroit. 


Officers of the B. T. U. Club are T. J. 
Danehy, Manitowoc Gas Co., of Manitowoc, 
Wis., president; Harry Hummel, Wausau 
Gas Co., Wausau, Wis., vice president; and 
Charles G. Grau, Rhinelander Gas Co., of 
Rhinelander, Wis., secretary. Mel Hoff, Iron 
Mountain Gas Co., Iron Mountain, Mich., was 
in charge of the arrangements for the meet- 
ing, which was attended by approximately 
60 men identified with the gas industry. 

Membership in the B. T. U. Club is made 
up exclusively of firms engaged in the gas 
utility field, many of which operate lique- 
fied petroleum plants as well. One of the 
prime objectives of the organization is to 
increase gas service beyond the mains in an 
endeavor to stop electric competition in the 
rural districts. 


| oe 
Consumers Butane Gas Co. Now 
Servicing 500 Installations 


Consumers Butane Gas Co., of 2712 Main 
Street, Dallas, Texas, operating since Febru- 
ary of this year, has incorporated, naming 
Floyd West as president and Mrs. Mary Max- 
well, secretary. V. W. Kyle is in charge of 
installations, collections and purchasing for 
the new organization. 


The company is servicing, as of November 
1, approximately 500 installations and has 
just placed an order with Dallas Tank & 
Welding Co., Inc. for a new 1200-gal. butane 
truck tank, bringing the total number of 
trucks in operation to six. 


The company has sub-agents in McKinney, 
Athens, and Midland, Texas, and proposes to 
appoint others. In addition to domestic in- 
stallations they are servicing schools, tourist 
camps, churches, cotton gins, taverns, beauty 
parlors, florists, skating rinks, and many 
other business houses. 
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UMPLETE 
FACILITIES | 


BUTANE 


or 


PROPANE 


Vitally important to every retail 
marketer of these products, is a 
dependable and reliable source 
of supply. Such assurance is 
yours when you buy Philgas 
Butane or Propane. Without 
qualification, Philgas has the 
most complete production, stor- 
age and shipping facilities in the 
industry. Philgas service gives 
you high-quality products pro- 
duced according to rigid speci- 
fications plus deliveries when, 
where, and as you want therm. 


ilqas 


DEPARTMENT 


PHILLIPS PETROLEUM COMPANY 
GENERAL MOTORS BUILDING 
DETROIT, MICHIGAN 


NEW YORK MILWAUKEE 
PHILADELPHIA ST. LOUIS 
CHICAGO AMARILLO 


BARTLESVILLE, OKLA. 
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THE NATION’S LARGEST MARKETER 
OF LIQUEFIED PETROLEUM GASES 
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NOTES 


Frank Phillips, chairman of the board 
of directors of Phillips Petroleum Co., Bar- 
tlesville, Okla., makers of “Phillips 66” gas- 
oline, was 66 years old on November 28. It 
was the occasion of marked recognition for 
him by the employes of his company and 
others in the industry. The first gallon of 
Phillips’ motor fuel was offered to the public 
on November 19, 1927, at Wichita, Kan. This 
company makes Philgas, a liquefied petro- 
leum fuel. 





Oran Starkey, of the Starkey Electric 
Co., Wellington, Texas, has installed a 500- 
gal, butane storage tank for serving his cus- 
tomers in that locality. Heretofore, it has 
been necessary to send empty containers of 
domestic customers to Amarillo for re- 
filling. 

° 


The Wilson Skelgas Sales Co. opened 
a new store in Hayward, Wis., on August 
24-25 with two days of continuous cooking 
demonstrations on Skelgas ranges. 


The Fairmont Electric and Hardware 
Store, Fairmont, Minn., was the meeting 
place for a mid-September sales meeting of 
30 Skelgas dealers and salesmen in south- 
western Minnesota and northwestern Iowa. 









The propane bulk storage station recently completed by Henry Nissley, near 
Ephrata, Pa. This plant is equipped to handle cylinders both for the consumer 






The Association of Independent Mar- 
keters of Liquefied Petroleum Gas is the 
official name of the new local organization 
formed by several Iowa dealers to aid one 
another in sales and service problems, as de- 
scribed in a news story on page 78 of the 
October Butane-Propane News. Articles of 
incorporation under that name were filed 
with the county recorder at Cedar Rapids on 
September 16. 

° 

The Pooley Lumber Co., of Greene, 
Iowa, was host at a district sales meeting of 
Philgas dealers and salesmen in the Greene 
area on September 11. Of special interest 
was a traveling display room on wheels which 


contained new Philgas appliance models. 


The Independence Gas Co., H. S. Tur- 
ner, manager, and O. N. Orris, salesman, 
has been appointed distributor for Shellane 
gas in Independence, Iowa. 

© 


The Automatic Gas Co. held open house 
on September 8 to celebrate the formal open- 
ing of its new building in Madisonville, 
Texas. 

» 

Les Hargis celebrated his fifth year as 
master plumber for Monroe-Lang Hard- 
ware Co., Perry, Okla., on September 18. 
This firm is the dealer in northern Oklahoma 
for Butane Gas Systems. 

* 

V. L. Taylor, owner of the Taylor Ap- 
pliance Store in Memphis, Texas, has re- 
cently installed a propane bottling plant, 
which will enable local users to benefit from 


and dealer trade. The 15,000-gal. liquid propane capacity, all-welded, storage 


tank was fabricated by the Lancaster Iron Works, Inc., Lancaster, Pa. 


BUTANE-PROPANE News 





i= ~*~ — oo 


=a . oF es rn ~~ to — oe bt -— 


ao tf =o a2 fe 















the 
ion 
one 
de- 
the 

of 


led 


ne, 
of 
ene 
rest 


ich 


ur- 
an, 
ane 


use 
en- 
lle, 


int, 
om 


i" 











a reduction in charges due to the fact that 
private installations can be serviced at home 
rather than having to ship bottles to Ama- 
tillo for refilling. The Flash-O-Gas L.P.G. 
systems will be handled. 

° 

E. E. Simon has opened headquarters in 
Hermann, Mo., for the sales agency he has 
secured for Hausgas. The company he heads 
is Hausgas, Inc. 

° 

Schmid & Lehrer Co., Springfield, 
Minn., have been appointed agents of the 
Minngas Co., H. H. Henley, president, of 
Tracy, Minn. 

. 

Steve Miller, head of the Clinton (Okla.) 
Butane Gas Service Co., maintains a 24- 
hour service for his patrons. He has had 
many hurry-up calls at all hours of the night 
for fuel supply and service. 

* 


Fred D. Schultz, R. V. Abshire and 
Josephine Sada have filed articles if incor- 
poration for the Perfecto Gas Co., of San 
Antonio. The capitalization is $3000. 


» 

Hutcheson & Blue have been appointed 
Skelgas dealers in Bolivar, Polk, and sur- 
rounding Missouri territory. A 2000-gal. bulk 
tank has been installed in Bolivar from 
which delivery trucks will obtain their 
filled containers. 

& 

The Northland Gas Co., G. R. Schnel- 
ler, president, has established new head- 
quarters at Proctor, Minn., and will provide 
that town and surrounding rural districts 
with bottled gas. A full line of L.P. gas 
appliances will be carried also. 

2 

H. C. McCann, of North Platte, Neb., 
and E. L. Scott, of Sutherland, Neb., have 
been appointed to represent the Butane Gas 
Corp., of Omaha, as sales representative in 
the western part of Nebraska. 

2 


The Wisconsin Bottled Gas Co., Med- 
ford, Wis., held its first sales convention for 
dealers in Medford in late October. There 
were about 50 in attendance. 

° 


The Caldwell Electric Co., of St. Fran- 
cis, Neb., has taken an agency for the sale 
of liquefied petroleum gas in St. Francis, 
Haigler, and other nearby Nebraska towns. 
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‘The GRANCO BUTANE PUMP is 


dry suction. 


BUILT-IN CHATTER-PROOF 
RELIEF VALVE 


pump. 


insuring perfect alignment. 


and reviving life of packing. 
or washers. 


bronze rotor. 

@ Extra large oilite bearings. 
Available in capacities of 91, 120, 
and 300 GPM*. Write for illustrat- 
ed folder and complete informa- 
tion. Also hand pumps for butane. 

*Capacities based on pumping light oils. 
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Stocks and Service in Principal Cities 





more 
than a regular pump. Specially developed 
for butane and propane service, it uses 
the PATENTED GRANBERG PRINCIPLE— 
rotary knuckle joint pivoted in housing 
without dragging or sliding movement. 
Smooth and quiet in action. UNEQUALLED 


SEE THESE FEATURES 


@ Adjustable Safety Vaive mounted on 
@ Outboard bearing integral with pump, 


@ Packing Gland with special lubricating 
device positively delivering lubricaht to 


@ No drags, scoops, blades, gears, springs 


@ Bronze fitted throughout with solid 




















For SAFETY’S 
SAKE Specify 


ROCHESTER 
CRITERION GAUGES 


Rochester Criterion Gauges are designed 
specifically for liquefied petroleum fuels. 
Permanent magnet pointer control — no 
packing glands. 

@ No opening through Gauge head into 


@ No wastage of fuel when in use. 

@ No keys or wrench required when 
reading. 

@ LOOK AT DIAL and know instantly 
the ACTUAL PERCENTAGE of TOTAL 
CAPACITY you really have in the 
system. 

@ RED PORTION at left hand of scale 
WARNS USER when fuel needs re- 
plenishing. 

ROCHESTER GAUGES are distributed 

through Manufacturers of L.P.G. Sys- 

tems. Guaranteed and backed by the 
experience gained in manufacturing up- 
wards of fifteen million. Listed as stand- 
ard by the Underwriters’ Laboratories. 


Specify Rochester Criterion Gauges on 
YOUR Butane Systems 


ROCHESTER MFG. CO., INC. 


17 ROCKWOOD ST. @ ROCHESTER, N. Y. 


ROCHESTER 


Criterion 


GAUGES 











A. D. Sutton, Philgas dealer in Bernards. 
ville, N. J., obtained valuable advertising for 
his product when he supplied Philgas to the 
hot dog stands at the annual volunteer fire 
department’s dance held to raise money for 
new fire-fighting equipment. Four thousand 
dancers were in attendance, and the Philgas 
signs and Philgas trailer were the only ad- 
vertising allowed on or near the grounds. 
Many excellent prospects were obtained as a 
result. Mr. Sutton was assisted by his sales- 
men, William Klimek and Fred Schorn. 

& 

The Butane Equipment Co., Ine., of 
Dallas, Texas, was incorporated in October 
by James Jackson, Agnes Gillespie and Mel- 
vin W. Jackson. Capital stock is $6000. 

* 

A. L. Bettincourt, manager of the Butex 
Gas Co., Inc., Houston, Texas, conducted an 
exhibit of gas appliances burning liquefied 
petroleum gas at the South Texas Exposition 
in Houston during the last week of October. 


O. H. Carr has been appointed branch 
manager at Sommerville, Texas, for the Auto- 
matic Gas Equipment Co., of Dallas, Texas. 

« 


W. M. Jackson, of Weatherford, Texas, 
Conoco dealer, has entered the butane busi- 
ness on a fuel delivery basis. He has just 
received delivery of a 1200-gal. butane tank 
truck fabricated by Dallas Tank & Welding 
Co., Inc. 

o 


Flicker Bros. & Krumm Packing Co. 
has recently completed the installation of a 
1000-gal. butane gas plant in its packing 
house at North Platte, Neb. The butane gas 
will be used in tenderizing hams and smok- 
ing and curing sausages. 

* 


Ira Anderson has been named office man- 
ager for the McKinney, Texas, branch of 
Yurown Butane Gas Co. 

o 

Haugsten & Ottoboni have been granted 
a city permit by Cloverdale, Calif., to install 
a 1500-gal. butane tank at their Triangle 
service station. 

» 

Floyd Holick, who has operated the Home 
Appliance Shop in Gering, Neb., for the past 
two years, has moved into new quarters with 
the Hawley Plumbing Co., and will sell Skel- 
gas and Servel Electrolux gas refrigerators. 
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(Revised November, 1938) 





GASES 





SECOND EDITION 
415 Pages #500 


Postage 


CONTENTS: Semi-Bulk Distribution: 
Use of Butane in Buses: Combination 
Propane Operated Utility Plant: Use 
in Internal Combustion Engines: De- 
sign & Installation of Storage: Supply 
from Petroleum Refineries: Engineer- 
ing Data on the Lower Olefins: Do- 
mestic Appliance Testing and Utili- 


zation: Economical Comparisons with Coal, Oil, Electricity, Producer 
Gas, Manufactured Gas: Town Plants: Manufacture from Natural Gas: 
Special Uses: Volume Correction Factors: Transportation: Use with Other 
Gases: Analysis & Testing: Properties of Mixtures: Bottled Gas Distribu- 
tion: Bibliography: Central Plant Directory: Catalog Section. 


We pay the postage on orders accompanied by remittance. 


Published by WESTERN BUSINESS PAPERS, INC., publishers of 


BUTANE, PROPANE 
810 South Spring Street, Los Angeles, Calif. 








e@ BUTANE-PROPANE News wishes to 
keep its readers informed regarding 
technical and practical advances con- 
cerning research, manufacture, develop- 
ment, and transportation in the liquefied 
petroleum gas field. In this column will 
be found a resume of recently published 
articles, papers, bulletins and books deal- 
ing with the industry's various phases. 


An Automatic Recorder for Inflam- 
mable- Gases—H. Lloyd. Journal of the 
Institution of Petroleum Technologists, July, 
1939, pp. 435-439. This paper describes the 
principles and design of an instrument 
which may be used in connection with pro- 
tective measures against risks of fire and 
explosion, not only in coal mines but also 
elsewhere, which may take the form of 
special ventilation to prevent the accumu- 
lation of sufficient concentration of inflam- 
mable gas to be a source of danger, or, on 
the other hand, with steps which may be 
taken to eliminate any possibility of the 
occurrence of exposed flames or sparks 
which could ignite any inflammable mix- 
ture in the atmosphere. The paper also goes 
on to suggest some of the ways in which it 
might be applied in fields other than that 
for which it was originally developed. 


Vapor Detectors—P. Docksey. Journal 
of the Institution of Petroleum Technolo- 
gists, July, 1939. Vapor detectors in the 
petroleum industry measure gas-air mix- 
tures in wrich the molecular weight of 
the gas or vapor may vary over wide 
limits, and is usually unknown. For 
this reason a satisfactory detector should 
give the same response for mixtures con- 
taining eaual percentages by weight of com- 
bustible gas, irrespective of their mole- 
cular weights. Certain criteria of sensi- 
tivity must also be fulfilled. The detectors 
proposed for this purpose may be grouped 
according to the basic principles on which 
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they work, i.e., chemical; diffusion; vol- 
ume changes on combustion; heat of com- 
bustion. The suitability of these principles 
for the purpose of petroleum vapor detect- 
ors is discussed. It is shown that detectors 
based on the heat of combustion principle 
meet the requirements well. 


Ethane—Journal of American Chemical 
Society, April, 1939, pp. 924-25. The critical 
constants of ethane have been studied. Al- 
though reported in the literature previously, 
this article reviews that data. Several tables 
are included in the report of the result of 
this study. 


ICC Motor Carrier.Safety Regulations 
—The Interstate Commerce Commission has 
forwarded to each motor carrier of record 
with the Commission one copy of the revised 
issue of the ICC Motor Carrier Safety Regu- 
lations. Additional copies may be obtained 
from the Superintendent of Documents, Gov- 
ernment Printing Office, Washington, D. C., 
at the following prices: single copy, 20 
cents; quantities up to 100 or more, 25 per 
cent discount, or 15 cents a copy. These rules 
and regulations govern qualification of em- 
ployes and safety of operation and equipment 
of common carriers and contract carriers by 
motor vehicle. All sections of these regula- 
tions become effective January 1, 1940, ex- 
cept Part 5, which refers to hours of service 
of drivers. This part became effective March 
1, 1939, 


Gas Flames and Explosions — Journal 
of Applied Physics, June, 1939, pp. 344-59. 
A technical article dealing with the physics 
of flames and explosions of gases. Combus- 
tion processes present a variety of problems 
that require application of numerous branches 
of theoretical and experimental physics. In 
this study the authors have considered such 
subjects as self-ignition, ignition by local 
sources, flame propagation, the influence of 
vessel shape and gas motion, detonation, etc. 
A bibliography of 19 references is included. 


Propane—Metals and Alloys, 1939, Vol. 
10, pp. 13-17. An ideal gas for commercial 
carburization must be rich in carbon, uni- 
form in composition and free from moisture 
and other undesirable impurities. Pure pro- 
pane is said to meet these requirements. The 
gas is an extremely active carburizing agent; 
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for that reason the case tends to be rela- 
tively high in carbon content. Some control 
of the carbon content is obtained by regula- 
tion of the air-to-gas ratio; cases with low 
carbon content can be obtained by diffusion. 
The furnace employed and other equipment 
used, and the carburizing cycle in. a plant 
where propane is employed, are described. 


Butane—Journal of American Chemical 
Society, Jan., 1939, pp. 24-27. Contains two 
articles dealing with the physical properties 
of normal butane. The first reviews the re- 
searches to determine the vapor pressure and 
critical constants of this gas, the calculations 
having been measured between 75° and 150° 
C. at 25° intervals. The second paper reports 
the investigations to determine the compressi- 
bility and an equation of state for gaseous 
normal butane. For the compressibility de- 
terminations the temperature range utilized 
varied from 150° to 300° C. The same peri- 
odical, on pp. 206-212, also contains discus- 
sions contributed from the Frick Chemical 
Laboratory of Princeton University, on the 
“Kinetics of the Decomposition of Normal 
Butane.” This is the first of a series of 
papers on the characteristics of this gas to 
be published by Princeton University in the 
Journal of the American Chemical Society. 


Petroleum Technology, Annual Review, 
Vol. 4, 1938. F. H. Garner, general edito:, 
and 35 authors; 480 pages; cloth; illustra- 
tions and diagrams; published by the Insti- 
tute of Petroleum, The Adelphi, London, 
W. C. 2; $2.70. A collection of authoritative 
reviews, covering in 24 articles every phase 
of petroleum from geological theory to fin- 
ished products. Related industries, such as 
the automobile and coal industries, also are 
reviewed in their relation to the petroleum 
industry. Authors of each article are special- 
ists in the subject. The book attempts to give 
access tq the entire field of petroleum litera- 
ture for the year 1938, by bibliographic refer- 
ences with each article, and a general review 
at the end of the volume. Statistical tables 
and charts covering world production and 
consumption by countries also are included. 


Industrial Solvents, by Ibert Mellan; 
480 pages; cloth; charts, diagrams, tables, 
and photographs; published by the Reinhold 
Publishing Corp., New York. An exhaustive 
manual which brings into a comprehensive 
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whole present knowledge of industrial solv- 
ents, with a description of each, its physical 
characteristics, and its peculiar uses and ap- 
plications in industry. The importance of 
solvents is emphasized by the fact that an- 
nual consumption in the U. S. now amounts 
roughly to 1,600,000,000 lbs., and that from 
the two or three useful solvents of a few 
years ago, industry already has come to de- 
pend on more than a hundred, with dozens 
of new ones on the way. The growing use of 
petroleum by-products and derivatives as im- 
portant solvents is clearly shown. The hun- 
dreds of tables and charts make this a highly 
valuable reference for the industrial chemist, 
to whom chiefly the book is addressed. 


Protection from Dangerous Gases in 
Oil Tanks—A. W. Cox. Journal of the In- 
stitution of Petroleum Technologists, July, 
1939, pp. 416-425. Discussion of: dangers of 
empty tanks; explosive and inflammable 
limits; home office regulations; cleaning 
and vapor-freeing tanks; treatment for 
various products; testing for inflammable 
vapor; taking of samples; electric testing 
methods; flame testing methods; potential 
sources of vapor; removal of water and 
residue; precautions in vapor-testing work. 


The Tools of the Industrial Gas Engi- 
neer — Raymond F. Mann. American Gas 
Journal, Sept., 1939, pp. 9-13, 44. The author 
lists handbooks, textbooks, pamphlets, etc., 
which should be in the possession of the in- 
dustrial gas engineer, together with tables, 
formulas, etc., on the following subjects: 
flow of gas through pipe lines, the high 
pressure transmission of gas, the low pres- 
sure transmission of gas; flow of air through 
pipe lines; flow of steam through pipes; flow 
of water through pipes; flow of gas through 
orifices; and combustion charts. 


The Fire Problem of the Oil Burner 
—John H. Brennan. Fire Engineering, Sept., 
1939, pp. 448, 451, 452. Oil heating apparatus 
for domestic and industrial purposes requires 
careful supervision and control. Importance 
of the flash point; first devices for burning 
oil; modern progress in oil burning; hazards 
due to faulty installation; reliable controls 
essential; connections, piping and vents; fuel 
oil storage; inside versus outside tanks; 
causes of fires from oil burners; final inspec- 
tion should be made after installation. 
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# Designed to appeal to 
LJ the most exacting dec- 
orative taste and engi- 
neered to assure long term 
heating comfort. 


DEALERS will recognize the 
merit of this time-tested line. 
Competitively priced .. . 
with attractive spread for 
dealer . . . yet minus profit- 
consuming installation and 
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FIRE , 

ene 
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service costs. 
Quality Heating Equipment 
Since 1846 


pri uinny Fes Was 


THE OHIO FOUNDRY & MFG. CO. 
STEUBENVILLE, OHIO U.S.A. 





ELECTRIC & CARBURETOR 
ENGINEERING CO. 


“Pioneers of the Butane Industry” 
Complete Stock of 
Butane Tank Fittings 
Headquarters for 
Butane and Natural Gas Instruments 
Transportation and I. C. C. 
Domestic Tanks 
2323 E. 8th Street, Los Angeles, Calif. 
E. E. TATTERSFIELD, President 











ir 


Harold W. Wickstrom 
Consulting Engineer 


Reports @ Design @ Conversions 


Los Angeles 








4800 Santa Fe Ave. 
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Selling Butane in Cow Country 
Often Means 100-Mile Jumps 


Pioneering butane in southern New Mex- 
ico is vastly different from selling in more 
thickly populated sections, according to Paul 
Downs, who, with his brother, Henry Downs, 
has the agency for the seven southernmost 
counties in New Mexico for Yurown butane 
systems, manufactured by Butane Gas Sys- 
tem Co., of Dallas, Texas. The gas handled 
is named “Engas,” and is a product of the 
El Paso Natural Gas Co. 

In referring to their sales problems in so 
large and sparsely settled a country, Paul 
Downs says: 

“The territory we serve is a rough circle 
of about 300 miles diameter, but the popu- 
lation is very sparse, it being a cattle ranch- 
ing area. There is no commercial use of the 
fuel here nor do we expect it. In merchandis- 
ing butane for domestic use we frequently 
travel 100 miles, only to find our customer 
or prospect away from home. In that event 
it is customary to go inside and bed down, 
to await their return home. 

“Our fuel is 30 per cent propane, and func- 
tions in this altitude very well. Our bulk 
plant has a capacity of 4000 gals. net and is 
under 125 lbs. working pressure, as also is 
our tank truck of 1100-gal. capacity.” 

The headquarters of the Downs Butane 
Gas Service is at Deming, N. M., and the 
company has been operating since 1937. 


Funeral Parlor Installs Butane 


The Beasley-Wood Funeral Home, Mena, 
Ark., has recently installed a complete bu- 
tane heating system, it being the largest of 
its kind in Mena. 

The Lone Cedar Lodge, Mrs. G. W. Coff- 
man, proprietress, has also adopted butane 
heating equipment. 

Both installations were made by C. A. 
Proctor of the Arkansas Butane Gas Corp. 

oa e 


Dick DeGroot Takes Franchise 


The Skelgas distribution franchise for Rock 
Rapids, Iowa, was purchased the first part 
of November by Dick DeGroot, proprietor of 
the Modern Home Store. It was formerly 
owned by the Farmers & Merchants Oil Co., 
of Ellsworth, Minn. 
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Pacific Truck Service, Inc., 
Puts Unique Truck on Highway 


Built in the shape of a huge bottle to 
represent liquefied petroleum gas containers, 
a new tank truck has appeared upon northern 
California highways. It is owned by Pacific 
Truck Service, Inc., of San Jose, Calif. It 
was designed by Jack B. O’Hara, vice presi- 
dent of the company, and E. B. Parker, 
maintenance superintendent, and has been 
devoted almost entirely to hauling butane 
gas for the Shell Oil Co., Inc., from the 
Martinez refinery to various Shell distribu- 
tors in northern California. It was manu- 
factured by the Boiler Tank and Pipe Co., 
Oakland. The tractor is a Mack EH, and is 
equipped with a Vollmer carburetor. 

The two diameters which result from the 
unusual design permit a lower center of 
gravity and increase the capacity, which in 
this case is 4600 gals. The entire unit, in- 
cluding the Reliance dual-axle semi-trailer, 
weighs 49,000 Ibs. when loaded. It is 
equipped with a Brodie meter for measuring 
deliveries, and can unload at the rate of 50 
gals. per minute. 

Pacific Truck Service, Inc., in addition 
to distributing Shellane in northern Cali- 
fornia, has an engineering-service depart- 
ment that specializes in motor conversions 
for use with butane. A. T. Smith is president 
of the company and A. T. Smith, Jr., is 
secretary. Branch offices are located in San 
Francisco, Los Angeles and five smaller 
northern California towns. 


Southwest Stove Co. Appointed 
Hydro-Gas Distributor 


The Southwest Stove and Supply Co., of 
Dallas, Texas, has been named distributor 
for Hydro-Gas Systems in northern Texas, 
according to an announcement of Southern 
Steel Co., San Antonio, manufacturers of 
these systems. 

The Southwest Stove and Supply Co., or- 
ganized many years ago, has been engaged 
in the liquefied petroleum gas business for 
more than a year, during which time 250 
underground gas systems have been installed 
in the Dallas trading area. The firm is 
headed by Mrs. Levina Russey, as president, 
and associated with her are two sons, C. M. 
Russey and W. E. Russey. 
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Specify SCAIFE Cyl- 
inders and you write 
your Own guarantee 
of safety and satisfac- 
tion in the handling 
of Liquefied Petro- 
leum. They are well 
and favorably known 
for their pressure- 
proved dependabil- 
ity throughout the 
Propane- Butane 
industry. 


FOUNDED 


Zz SCAIFE NY 


1802 


WM. B. SCAIFE & SONS CO., Generat Offices 
and Works: OAKMONT, (Pittsburgh District) PA. 


Representatives in Principal Cities 
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Manufactured in one of the oldest, largest 
and most modern steel plants in the South. 
Quality should be your first consideration § 
when selecting a Butane plant for distribu- 
tion. Write today for literature and prices. 


Manufactured and Distributed by 


EVEREADY 
GAS EQUIPMENT CO. 


1501 East 6th Street—P. O. Box 909 
LITTLE ROCK, ARK. 














GENERAL CONTROLS 


for Butane-Propane gas 





« they’re just right » 


Automatic 
Gas Heat 
For ALL 


Your Customers 





GAS ACTUATED Automatic 


Control Valve and Pilot. 
No External Current Needed. The popular 
General Controls B-60 Series Gas Valve and 
y Pilot Generator has taken the country by 
t storm! Ideal for all gas heating applications. 
: Brings automatic gas heat within every fam- 
ily’s means. Perfect operation on bottled gas 
assured. Get the facts today. Write for catalog. 


GENERAL ox CONTROLS 
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Spur, Texas, Is Installing 
$20,000 Butane Town Plant 


Failing after waiting more than 12 years 
to obtain extension of natural gas mains to 
the city, Spur, Texas, has voted bonds 
amounting to $20,000 for the construction of 
a butane gas plant. Gas mains from four to 
two inches in diameter are being placed in 
most of the alleys in town and pipes will be 
run to property lines. City Manager Truman 
J. Green expects at least 200 residents will 
be signed up for service by December 15, 
when it is expected the plant will be com- 
pleted, and this number will probably be 
greatly increased within another year. The 
present population of the town is approxi- 
mately 2300. 

An 8000-gal. bulk tank is being placed in 
the plant. The gas will be brought in either 
by railroad tank cars or trucks. About 60 
WPA workers are employed on the construc- 
tion work and this number will be increased 
if a larger quota for Dickens county becomes 
available. 

Other city officials of Spur, in addition to 
Mr. Green, who are directing the work on 
the new plant are F. W. Jennings, mayor, 
and G. H. Snider and Roy Stovall, city com- 
missioners, 

The decision to build an L. P. G. plant for 
Spur was greatly influenced by the success 
that has been had with butane gas for heat- 
ing the courthouse at the county seat, Dick- 
ens, which has used this fuel since 1937. 


a oe 
New Dallas Office for Brodie 


The division offices of Brodie Meter Co. 
maintained at Dallas, Texas, have been newly 
established at 2809 Canton St., where a com- 
plete line of positive displacement meters, 
including ticket printing meters for the 
measurement of liquefied petroleum gases is 
maintained. J. J. Kropp is division man- 
ager of the company. Sales representatives 
and stock are located in all principal towns. 


e cy 
L. P.G. in the South Seas 


Liquefied petroleum gas is being used for 
cooking and refrigeration in the South Sea 
islands of Canton, Enderbury and Jarvis, 
owned jointly by the United States and 
Great Britain and serving as air bases and 
meteorological stations. 
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Calif. Natural Gasoline Ass'n 
Holds Annual Fall Meeting 














































ars The fourteenth annual fall meeting of 
to # the California Natural Gasoline Association, 
ids held at the Ambassador Hotel, Los Angeles, 
of on November 17, was featured by a program 
to of unusual interest and importance to the 
in approximately 500 members and guests who 
be attended the full day session. 
an Of greatest import to the L. P. G. industry 
ill was the paper of John S. Gallagher, The 
15, Texas Co., announcing the completion of two 
a years of study which has culminated in the 
“a adoption of specifications and methods of 
test for the safe handling of liquefied petro- 
ea leum gas. This work is now available in bul- 
' letin form. 
en The morning meeting was opened by L. V. 
60 Cassidy, vice president, with President P. S. 
het Magruder’s review of the natural gasoline 
al industry following. Chairmen of the day 
ues were H. L. Eggleston and W. C. Dayhuff. 
In contrast to the serious tone of the regu- 
to lar program sessions, the meeting ended on a 
bg high social key with a banquet and stage 
or, show in the Ambassador Fiesta Room. 
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at- Municipal Butane Plant Colcaine evencennes. Coecsatiat and 
ormance data on all types of Fiswer Reg- 
k- Actual construction on the newly voted featingythe ag wy a — two 
“We . ¢ systems—i i utomatic change- 
municipal butane gas system and plant in over assemblies. You will want this Sica. 
Hatch, N. M., started November 13. Lique- lator information by FisHer—pioneer and 
fied petroleum gas will be secured from the — «Pew a am age tere se 
eae : oO reguiation equipmen or the iquene 
El Paso Natural Gas Co., of El Paso, Texas, petroleum gas industry. Simply fill in the 
‘a. from their plant at Jal, N. M., and will be coupon below and mail it today! Your 
ly served Hatch residents through underground FREE copy of this helpful Catalog will be 
4 mains, according to J. H. McLaughlin, city sent: prommytty. 
rs, clerk. : FILL IN ... TEAR OUT... MAIL TODAY! 
he The contract for construction was granted mee = cis seas alate cee 
is to Williams and Van Valkenburgh, of Phoe- FISHER GOVERNOR CO., Dept. 907 
i nix, Ariz., and Los Angeles, for $9250. The Mambialibenin tai . , 
es engineers in charge are Headman, Ferguson 
-. and Carrolo, of Phoenix, with Harvey J. For- Gentlemen: Without obligation, please 
ward directing the work on the ground. It is send your new FREE Catalog 42-D. 


expected that 35 days from starting time will 


be required to complete the job. The system ROD vere rctnenommmenista titers ediennenemnansnesy 
| will start operating with between 40 and 50 Aadieen 
or ees: Cee Seer wmimbete te Be i Oe ee nee 
ea doubled within three years. City..... Rantesares: 
is, Hatch is an incorporated town of 1250 
ad population and is in the heart of the Ele- Firm Name 
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Super and Special 
Assemblies 
House Line Valves 


1829 Clarence Street 


Manufacturers of 


s Approved 


Parts and Fittings for Butane 
Gas Systems, including 


Head 


Standard Filler Valves 
Standard Vapor Return 
Improved Safety Valves 


Butane Gas Regulators 


Write or Wire for Descriptive 
Catalog and Price List 


BUTANE GAS SYSTEM CO. 


Dallas, Texas 








RECTORSEAL 


Protects You Against 
Butane L 


RECTORSEAL on every 
t or gasket connec- 
tion of consumer tanks, bulk 
storage and truck tanks in- 


‘do 

gas. RECTORSEAL makes 
@ permanent seal, and is 
impervious te Butane and 
all ether fractions of pe- 
troleum, and te heat up te 
400° F. 
easy 


Ft. Worth National Bank Bidg. 








it forms a plastic, —_ mass, yet permits 
out. Sold in container sizes to fit your needs. 


RECTOR WELL EQUIPMENT CO.> INC. 


Ft. Worth, Texas 
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Crookston, Minn., Installs 
Butane Gas Town Plant 


The installation of a new butane town 
plant for serving Crookston, Minn., was 
completed early in October at a cost of ap- 
proximately $20,000 by the Crookston Peo- 
ples Gas Co., of which J. V. Reynolds, of 
St. Louis, is president. It replaces manufac- 
tured gas in the city and causes the dis- 
mantling of about $35,000 worth of old 
equipment. 

It is expected that within 10 months the 
new natural gas pipe line of the Northern 
Natural Gas Co. from Sioux City, Iowa, to 
Minneapolis will enable Crookston to have 
natural gas and at that time the natural gas 
will be served through the present plant and 
distributed through the present city mains, 
with the butane equipment acting as an aux- 
iliary to be used as a temporary supply in 
the event of any stoppage in the natural gas 
flow. 

The company is also completing installa- 
tion of an L. P.G. bottling plant from which 
farm territory nearby will be served. 
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Texas Railroad Commission 
Considers New L. P. G. Rules 


The gas utilities division of the Railroad 
Commission of Texas has sent copies of 
newly-proposed rules and regulations, cover- 
ing all phases of the liquefied petroleum gas 
industry, to Texas dealers for their consider- 
ation and comment. A general hearing was 
held on November 21 at Austin for discussion 
and criticism of the. proposals. 

Following the adoption in final form by 
the Commission, these regulations will be 
published and made available to all inter- 
ested parties. 

® % 


New Bulk Plant Established 
By Gas-Heat, Inc., in Oregon 


Gas-Heat, Inc., a new corporation directed 
by Hugh G. Mount, purchased a tract of land 
and established headquarters in Salem, Ore., 
about November 1. Percy Black has been 
appointed sales manager. 

The rich Willamette valley and northwest- 
ern Oregon will be covered by salesmen sell- 
ing liquefied petroleum gas, and the Salem 
store of the company will carry a full line of 
L. P. G. appliances. 
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CIRKLAIRS SELL BECAUSE 
wn a OF BEAUTY ... IMPROVED 
was HEATING SERVICE... LOW 
ap- FUEL COSTS 
| of The continuous circulation created by the 
fac- multiple ducts (patented) of a CIRKLAIR 
dis- Gas Heater maintains an air movement 
old that draws the cold air off the floor, 
which is heated as it flows through the 
the heater and is sent circulating throughout 
ern a room. 
to No more frigid floors—no more cold cor- 
ave ners. Sweating is minimized. Fuel savings 
gas are large. 
and The easily demonstrated features of a 
ins, CIRKLAIR Gas Heater are bringing sales 
1Ux- increases to hundreds of dealers. 
in Ask us for literature that illustrates the 
: complete line of CIRKLAIR Gas Heaters 
gas and the exclusive structural features. 
Ila- Cirklair Products Division 
ich The Folsom Company—"’Since 1909” 
509-15 Elm Street Dallas, Texas 
AN 
| SO... YOU SELL 
of 
ver- BUTANE a PROPANE 
gas : 
der- 
on GAS APPLIANCES.. 
sion 
Then for a profitable future, you should 
by sell Day and Night — America’s finest 
be water heater.’’ Here’s why . . . 
iter- COMPLETE LINE—Automatic and non-auto- 
matic models, 15 to 40 gallon capacity and 
larger. 
100% SAFE—AIll liquefied petroleum heat- 
ers equipped with 100% safety pilot and 
snap-action thermostat. 
SPECIAL BURNERS—Not a converted natu- 
ral gas burner. 
ted ECONOMY OF OPERATION—Exclusive 
and “Heat-trap’’ extracts more heat from gas 
re., burned. 
een A. G. A. APPROVED. 
ae For Information, Write 
ell- DAY AND NIGHT WATER 
lem HEATER COMPANY 
> of MONROVIA CALIFORNIA 
{ 
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KEROTEST 
CYLINDER VALVES 





The valve illustrated herein has been proved in 
service by many of the leading manufacturers and 
distributors of liquefied petroleum and includes 
the famous KEROTEST diaphragm packless internal 
with automatic spring relief type safety device. 


KEROTEST MANUFACTURING COMPANY 
PITTSBURGH PA 








LARGEST STOCK 
GAS APPLIANCES 
IN SOUTH 
Write or Wire 
L. M. Taylor & Company 


GAS APPLIANCES 


3200 Main Street Dallas, Texas 








METERING 
DISPENSING UNITS 


Accurate With 
Safety Shutoff 


Southwestern Engineering Co. 
4800 Santa Fe Ave., Los Angeles, Calif. 











Bupane Gas Co. Establishes 
Automatic Service System 


The Bupane Gas Co. of Cedar Rapids, 
Iowa, has introduced a new system for serv- 
ing its customers with liquefied petroleum 
gas which, in the estimation of Otto Kohl, 
president, will be of great convenience to 
them in the payment of bills and relieve them 
of all responsibility concerning the mainte- 
nance of constant supplies of fuel. 

In the payment of accounts, arrangements 
can be made for settlement of bills on a 
monthly, quarterly, semi-annual or annual 
basis, and thus conform to the fullest pos- 
sible extent with the preferences of the cus- 
tomer. 

The plan also provides for the installation 
of two cylinders of gas at each home. These 
have an automatic changeover so that if the 
gas is exhausted in one, the reserve “bottle” 
becomes immediately available, and ample 
time exists for the substitution of a new one 
by the deliveryman. A dial near the kitchen 
range indicates whether gas is being drawn 
from the regular or reserve cylinder. 

In the five years that Bupane Gas Co. has 
been in business, no month has shown as 
large a volume of consumed gas as last June, 
when 10 tank cars were used, and during the 
same period of time the total business volume 
has increased to more than 25 times as much 
for 1938 as was sold in 1934, 
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Twin-Tank Delivery Truck 
Embodies Novel Features 


A 1025-gal. butane gas twin-tank delivery 
truck has been placed in operation by C. J. 
Nicklas, owner of the Oklahoma Butane Gas 
Co. of Oklahoma City, Okla., that embodies 
some new features. 

In the rear center is a door which, when 
opened downward, forms steps upon which 
the driver may ascend to the cat-walk run- 
ning the full length, top-center of the truck. 
Under this door are the fittings for the 
smaller center tank from which the truck is 
operated. These fittings include regulator, 
pressure and slip-tube gages. 

Upon the back of each of the butane sup- 
ply tanks are boxes that house instruments 
for indicating pressure and the amount of 
fuel in the tanks. 

The truck, which operates 18 hours daily, 
is of streamlined construction and weighs 
8300 lbs. before being loaded with butane. 
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THE BUTANE INDUSTRY LOOKS TO THE LEADER for 
sids © Underground Tanks ¢ Bulk Storage Tanks ® Truck Tanks 
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hen have ever seen—compact, portable, 
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SPRAGUE 
METERS 


for 
PROPANE-BUTANE SERVICE 
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Write for Particulars 


SPRAGUE METER 
COMPANY 


Bridgeport, Conn. 











STEEL BUTANE TANKS 
HIGH PRESSURE VESSELS 


for all purposes 


LACY MFG. CO. 


Founded 1887 “Experience Counts” 


Office 601 Washington Bldg. 
Plant 1000 N. Main 


LOS ANGELES, CALIF. 











CLOW GASTEAM 
RADIATORS 





Make Liki Send 
Their Own it for Copy 
Steam of Our 
Heat With Architects 
Any Gas Manual 


JAMES B. CLOW & SONS 





201-299 North Talman Avenue, Chicago, Ill. 











New Skelgas Bottling Plant 
Opens at Pipestone, Minn. 


The new $7500 Skelgas L. P.G. bottling 
plant at Pipestone, Minn., was opened on 
October 23. The first bulk shipment of gas 
was received the week before. It arrived in 
a 10,000-gal. tank car from Lyman, Okla. 
The plant has a capacity of 15,000 gals. 

Fifty-one dealers in southwestern Minne- 
sota will be served from the Pipestone plant, 
which is under the management of F. C. 
Pusey. Assisting him are Ivan McGinnis, 
Ray Henderson and Ernest Lopp. The Dem- 
aray Hardware store is the exclusive retail 
outlet for Skelgas in Pipestone county. 

Officials of the Skelgas Co. who attended 
the opening were C. G. Rousch, of Kansas 
City, general traffic manager; Sam Wine, of 
Minneapolis, district traffic manager, and 
B. R. Johnson, superintendent of the Minne- 
apolis plant. A. H. Menuet, of Kansas City, 
superintended the installation of the plant. 
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L. P. G. A. Annual Convention 
At Cincinnati, February 19-20 


The next annual convention of the Lique- 
fied Petroleum Gas Association will be held 
in Cincinnati, Ohio, on February 19-20, it 
was announced recently by F. R. Fetherston, 
secretary-treasurer of the organization. A fea- 
ture of the meeting will be an exhibit of 
equipment and apparatus used in the butane- 
propane gas industry, and domestic appli- 
ances utilizing these fuels. The sessions will 
be open to the public. 

Walter F. Verkamp of the Verkamp Corp., 
Cincinnati, has been appointed chairman of 
the program committee. J. Woodward Mar- 
tin, president of the Association, will preside. 

* # 


Butane Gas Co. Will Build 


Butane Gas Co., of Royse City and Green- 
ville, Texas, contemplates building a new dis- 
play room at one of the cities where they 
distribute butane systems, according to word 
received. H. A. Otts is president of the com- 
pany, which handles the Economy Butane 
Gas System manufactured by Dallas Tank & 
Welding Co., Inc. 

An order has also been placed with this 
company for a new 1200-gal. butane tank 
truck. Approximately 300 butane systems are 
now being served by the company, which was 
organized two and one-half years ago. 
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QUALITY! BUTANE-PROPANE TANKS 


Designed for Rigid Requirements 
Underground and Above-Ground Service 


ple 





Qualified to manufacture pres- vice — with no obligation, of course. 


Bulk and domestic plants designed 


sure vessels in accordance with and fabricated for 


the ASME code; API-ASME 
Committee, Department of Pub- Butane * Propane 


lic Safety, Commonwealth of ° 
Massachusetts; and National Butane-Propane Mixtures 
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CARBURETION EQUIPMENT 
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The 


CARTER 
OIL COMPANY 


Tulsa, Oklahoma 
Manufacturers 
and 


Suppliers 
of dehydrated 
PROPANE and BUTANE 
for the distributing and industrial 
trade. Shipping point: Seminole, 
Oklahoma. 
* 

Address inquiries to: 
Marketing Department 
Room 930, National Bank 
of Tulsa Building 


Tulsa, Oklahoma 











Won't Leak, 
Stick or Bind 


CHIKSAN Ball-Bearing 
Swing Joints are Bu- 
tane and Propane 
tight. Made in 17 dif- 
ferent —— for pres- 
sures to 3,000 Ibs. 





Style No. 60 
Write for Catalog 
CHIKSAN TOOL COMPANY 


BREA, CALIFORNIA 











VULCAN COMMERCIAL 
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iS A BIG LOAD-BUILDER! 
Sell more ranges, ovens, broilers, 


deep-fat fryers. Write for promo- 
tion plan and nearest sales office. 


Standard Gas Equipment Corp. 


18 East 41st Street, New York 
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Fifth Year in Butane Field 
Closes For Dockson Co., Inc. 


Dockson Gas, Inc., Jackson, Miss., cele- 
brated its fifth year in the butane gas busi- 
ness on August 9. Upon that date in 1934 
the first installation was made at Clarksdale, 
Miss., and at that time the only method of 
furnishing L. P. G. fuel in that district was to 
haul it from Texas — not an easy job because 
of extremely bad roads. ‘Wear and tear on 
equipment was excessive and in many in- 
stances butane gas delivered to a customer 
cost the company from 14 to 15 cents per 
gallon when the retail price charged was but 
12 cents. 

Now, however, with bulk stations at Clarks- 
dale, Jackson, and Belzoni, Miss., and Alex- 
andria, La., with 16 fuel trucks, and excel- 
lent roads in every direction, the delivery 
problem has been simplified. Another bulk 
station is planned for Port Gibson, Miss., 
soon. The company has grown until there are 
now 50 employes, according to John T. Dock- 
ery. The president of the company is J. P. 
Dockery, and E. M. Yerger is secretary. A 
slogan that has been adopted by the organi- 
zation reads “Butane gas is no better than 
the service behind it.” 

The cream of the territory worked by 
Dockson Gas., Inc., lies in the rich Delta sec- 
tion of Mississippi, where the supply of wood 
is scarce, other fuels are high, and butane 
has been well publicized because of many 
successful installations. 

One of the most interesting installations 
made by Dockson Co., Inc. is at the A. & M. 
College, Monticello, Ark., where butane is 
used for cooking 2000 meals per day, and 
chemical and biological laboratory work. 
There are more than 100 outlets at the insti- 
tution. The next largest plant was placed in 
the Marz, Miss., court house, jail and adja- 
cent buildings. 

* ® 


Sims & Sims, compressed gas and butane 
equipment distributors, 2 Northeast Third 
Street, Oklahoma City, Okla., recently in- 
stalled an 1100-gal. below-ground butane gas 
system for William Hastings, of Tahlequah, 
Okla. It replaced a coal-fired boiler system 
for cooking and water heating. 

The company also has completed installa- 
tion of a butane hot-water and cooking sys- 
tem for the Choctaw-Chickasaw Sanitarium 
which is situated at Talihina, Okla. 
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Underground Systems Featured 
By Rocky Mountain Region Firm 


Because of the low winter temperatures 
that are typical of the Rocky Mountain area, 
the Eaton Metal Products Co., of Denver, 
Colo., is now manufacturing a new under- 
ground tank gas system for handling lique- 
fied petroleum gases that is said to be spe- 
cially adapted to cold climates. Patents upon 
what are believed to be new features of this 
system have been applied for by R. B. Fan- 
nin, of the Modern Appliance Co. 

For the higher Colorado elevations, this 
company recommends a mixture of butane, 
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A 3000-gal. (water capacity) tank truck of 
the Eaton Metal Products Co., of Denver. 
Colo., showing (left to right): L. D. Turner, 
company engineer; Ray B. Fannin and 
John Powers, Modern Appliance Co. 


isobutane, and propane. This mixture, states 
Earl C. Liston, superintendent, requires class 
B (125 lbs. working pressure) equipment. If 
straight propane were used, which would also 
be feasible there, a class C tank, with a 
working pressure of 200 lbs., would be re- 
quired, with resultant additional cost. Class 
A, B, and C tanks for storage, delivery and 
mobile fuel containers are manufactured by 
this company, and conversions from gasoline 
to L. P.G. units are made on mobile equip- 
ment. A photo of one of the company tank 
trucks is shown above. 

L. D. Turner is in charge of engineering 
and production, and the officers of the com- 
pany are A. N. Eaton, F. S. Knapp, J. R. 
Travis, and H. N. Brockway. Other plants 
besides the one at Denver are located in 
Albuquerque, N. M., Omaha, Neb., and Bil- 
lings, Mont. 

Each one of these branches is periodically 
checked upon by a sales executive and en- 
gineer to ensure standard practices. 
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BUTANE FUEL TANKS 
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A.S.M.E. U-69 Construction 
N.F.B.U. No. 58 Safety Regulations 
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Organized Sales Campaign 
Brings in New Business 


The comparative value of a well-organized @ 
and competitive sales campaign over gen- 
eral selling activity was demonstrated in the 
1939 Philgas “Thank You” campaign. There 
was no similar campaign in 1938, but sales 
during the six weeks of competition this 
year resulted in the following percentages of 
increase over the year before: 

New customer applications, 245 per cent; 
automatic water heater sales, 223 per cent; 
Servel Electrolux sales, 484 per cent; range 
sales, 330 per cent. 

Replacement range sales, alone, almost 
equaled the total range sales in the corre- 
sponding weeks of 1938. 

The Toledo, Ohio, district, finishing the 
campaign with 298.7 per cent of its quota, 
retained possession of the Philgas sales 
award trophy, which it had won in a pre- 
vious contest, and South Sudbury, Mass., 
and Pontiac, Mich., came second and third, 
respectively, with 220 and 218.2 per cent. 
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Butane Gas System Co. 
Appoints Yurown Agents 


Roger L. Tennant, president of Butane Gas | 
System Co., Dallas, Texas, has announced ~ 


the appointment of Mosely & Hutchinson as 7 


distributors for De Kalb, Texas. > 
The Cicero Smith Lumber Co., with head- 7 
quarters in Fort Worth, and branch offices in 
30 Texas cities, mainly in the Panhandle, has © 
also been selected as an Yurown distributor. ~ 
The Butane Gas System Co. has recently ~ 


arranged for a supply station at Houston, i 
Texas, from where Yurown systems may be © 


promptly shipped to dealers in that territory. 
eB 


££ 
Los Altos Rock-Gas Agent 
Will Have Two New Tanks 


Preparations are being made for the early 
installation of butane and propane tanks for 
L. M. Duarte, Rock-Gas agent, in Los Altos, 
Calif., according to an announcement by 
A. N. Kerr, president of the Imperial Gas 
Co., Los Angeles. 

A 2500-gal. propane tank and a 2800-gal. 
butane tank will be set up to care for the 
needs of residents in that district using lique- 
fied petroleum gas. Complete bottling equip- 
ment will be available. 
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SOUTHERN STEEL CO. & SAN ANTONIO, TEXAS 
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J Positive Snap-Action Numeral 
Change 


BB High Distance-Spanning Visibility 
ee Direct Error-Proof Readings 
ee Saves Truck-Man-Hours 





") Brodimatic Brodie Metered deliveries of 
: liquefied petroleum gas have increased 


one large and successful marketer's 

f sales by nearly 300%. A rather startling 
fact, but none the less true—for Brodi- 
matic equipped Brodie Meters render a 
true account to customer and operator, 
alike, of the amount of each delivery. 
Many costly errors and distribution 
losses may be quickly located and 
corrected. Less-than-full compartment 
metered deliveries and a systematic 
routing of trucks with Brodimatic Brodie 
meters effect great savings in operating 
equipment and truck-man-hours. 


Write for full details. 
RALPH N. BRODIE CO., INC. 945 61st St., OAKLAND, California, U.S.A. Cable Address: “BRODICO” 


Division Offices: Chrysler Bldg., NEW YORK CITY © 59 E. Van Buren, CHICAGO © 2809 Canton 
Street, DALLAS, Texas. Representatives and Stocks in All Principal Cities. 
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